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Stand and Make Liberal Interpre- 
tation of Orr Law. 


SITUATION REMAINS UNCHANGED. 


Reports of Resumption of Business 
Untrue—To File Briefs in Quo 


NEW YORK 


of Directors at Annual Meeting 
on Tuesday. 


HIS REMARKABLE CAREER AT 37. 


tn Big Financial Game While a Youth 
—Banker, Business Man and 


Fire, Lightning, Windstorm, Automobile, 
a Parcel Post, Tourists’ Baggage, Marine, | 3 

The Missourt authorities are making A | The directors of the Manhattan Life 

strenuous efforts to induce the com- Sprinkler Leakage, and Registered Insurance Company held their regular 


panies to re-enter the State, although a annual meeting on Tuesday, when they 
they refuse to back down in their posi- Mail Insurance | elected to the presidency of the Com- 
tion to the extent of removing the |pany, Thomas E. Lovejoy, of Mont- 
cause of the companies ceasing writ-| gs Avoids controversies and disagreements if practicable; if not, | gomery, Alabama. Mr. Lovejoy is a 
ing business there. Governor Major, pacifies or reconciles if possible; rectifies if justifiable, and | prominent financier of the South and is 


Attorney General Barker and Insur- never fights in court if preventable. |} at the head of a strong group that re- 

ance Superintendent Revelle have each |cently purchased controlling interest in 

written to Pau: Jones, chairman of the |the Manhattan Life 

Business Men’s Committee at St. Louis : : ears 

in which they place the most liberal ELBRIDGE G. SNOW, President — oy gd wd Remarkable Career. 

construction on the Orr Anti-Trust hoe “eas gt e sete: x. Fg aa os — 
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_ aieion a | known throughout Alabama and a good 
. ° | part of the South as a financier on a 


Warranto Proceedings. Railroad Operator. 
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tend that they are governed by the law 

and its poss:tble construction by the 

courts and nor by the opinions of pres- 
ent officials. The good intentions of 
these latter, they argue, will be of little 
service to them, if any one of over one 
hundred local prosecutors undcrtakes 
to enforce the drastic construction of 
the Orr law. 

Reports of Resumption Untrue. 

Last week the companies through 
their attorneys filed demurrers in the 
quo warranto proceedings and they 
were given ten days to file briefs and 
the attorney general was allowed an ad- 
ditional seven days in which to reply 
to the briefs. All suits will be dis- 
missed, it is stated, against companies 
which decide to continue in the State. 

Press dispatches coming from Jeffer- 
son City, Mo., said that Judge Bates 
had advised the companies to resume 
writing business. This was promptly 
denied. The Missouri Committee of the 
companies sent out the following letter 
saying that the situation hsd not 
changed. 

To Companies authorized to do bum 
ness in Missouri: : 
The following telegram was sent to 

those of you rot having offices in Chi- 

cago to-day: 

“Press repcerts alleging settlement 
Missouri controversy absolutely false 
and without foundation. Statement 
probably published to mislead compa- 
nies. Full information by mail. 

“(Signed) Missouri Committee, and 

Thomas Bates, Attorney.” 

Your committee has not been en- 
gaged in any negotiations and can only 
advise, that there is no change in the sit- 
uation, and repeat that there is no safe 

(Continued on page 15.) 


DIRECTORY OF DEPARTMENTS 
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Editoral. 

Fire Insurance 
Casualty & Surety 


Entered United States 


North British 
and Mercantile 


Insurance Co. 


Established 1809 





Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 








An Eastern Company desires to con- 
tract with three men who have had 
experience in handling territory and 
Salary positions to 
Territory—Illinois, 

Full Information 
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the right men. 
Ohio and Indiana. 
in first letter. Organizer, 
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| big scale, a banker, railroad operator, 


ind business man. He entered the 


| financial arena at 16 years of age. His 


father gave him the fundamentals of 
business success by making him ez#rn 


|his spending money at that age and 
| having all the natural talents for busi- 


jness he soon acquired a_ substantial 
capital. With a good general train- 
ing back of him, he entered Johns 
Hopkins University paying all nic ex 
penses and graduating with high honors. 

Going back to his home city 
Montgomery, Mr. Lovejoy, was soon 
the thick of the big financia: gan 
As a banker he became one of Mont 
gomery’s leading citizens He was 
president of the Montgomery Bank and 
Trust Company, and is now vice-presi- 
dent of the Exchange National Bank, 
the largest banking institution in Mont- 
gomery. He built a railroad, merged 
a couple of competing lines and as 
president of the combination was 
master of the local railroad situation 
in the State. 

Personaily, Mr. Lovejoy is modest, 
quiet and affable He is youthful 
appearance and has the pleasing, mild 
manner characteristic of the Southern- 
er. Apparently never in a hurry, he is 
persistent and has never been known 
to “back down Once making a de- 
cision, he carries it relentlessiy to the 
end and his undertakings have been 
a continuous succession f financii 
triuinphs 

The election of Mr. Lovejoy to the 
presidency of the Company is in line 
with the plans laid out when the con- 
trol passed to the Southern capitalists 
Co-operating with Vice-President John 
F. Roche, the well-known actuary, who 
has personal supervision over the 
agency department of the company, 
President Lovejoy, it is understood, 
aims to make the Manhattan Life one 
of the prominent and progressive New 
York companies in keeping with its 
age and reputation Mr. Lovejoy re- 
cently retired as president of the Mont- 
gomery Bank and Trust Company, that 
institution having been merged with 

(Continued on page 7.) 
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ORGANIZING THE FIBLD FIELD FORCE 


AGENTS THE SOURCE OF GROWTH. 





Glover S. Hastings, Sup’t of Agencies 
for the New England Mutual, 
Discusses Problems. 





In an admirable address at the recent 
convention of the General Agents Asso- 
ciation of the New England Mutual 
Life of Boston, Glover S. Hastings, 
csiperin.endent of agencies for the com- 
pany, discussed the problems confront- 
ing the companies in building up a 
strong agency force. He gave full 
credit to the agents as being the basis 
of a4 company’s growth. Mr. Hastings 
said: 

“A man is like a piece of Labrador 
spar, which has no lustre as you turn 
it in your hand until you come to a 
particular angle, when it shows deep 
and beautiful colors. There is no uni- 
versal adaptation or applicability in 
man, but each has his special talent. 
and the mastery of successful men con- 
sists in adroitly making that turn when- 
ever it is to their advantage. 

“That famous Massachusetts states- 
man and lawyer, Hon. Rufus Chodate, 
one of the subscribers to the guarantec 
capital of the New England Mutual Life 
Insurance Company, and holder of its 
policy No. 1513 ($10,000 ordinary life), 
Was amazingly successful with juries. 
He used to say: ‘Carry the jury at all 
hazards, move heaven and earth to 
carry the jury, and then fight it out 
with the judge on the law question as 
best you can.’ Choate owed his emi- 
nence to his marvelous powers of con- 
centration. Like the Napoleons, Bis- 
marcks, Disraelis and Morgans of every 
age he had one idea, which, though his 
fertile brain contained many ideas, 
subordinated and directed all the rest. 
It was thus that Admiral Macdonough 
of Middletown, Connecticut, the hero 
of Lake Champlain, won his victories. 
He pointed all his guns at the ‘big ship’ 
of the enemy. No matter how hot the 
fire from the ot*ers, every ball must be 
hurled at the ‘big ship’ till her guns 
were silenced 

“Let us turn the seachlight on the 
‘big ship’—our greatest difficulty, and 
concentrate for a victory. 

“Webster defines reason: ‘To reach 
conclusions by systematic comparisons 
of facts.’ Facts must be had and con- 
clusions reached before we can appre- 
hend our greatest difficulty. 

jehind the movement for greater 
efficiency is the fact that the problems 
of the Executive are now largely eco- 
nomic. The new order of things de- 
mands increased capacity all along the 
line Not otherwise can _ practical 
efficiency be realized. 

‘Every general agent has or should 
have ideals as to standards of efficiency 
end the bli cns ot general agent, 
because ideals precede realization. 

“The ‘big ship’ on which we should 
all concentrate our fire is new men 
Organization is the biggest problem a 
company has to contend with. The 
progress of a life insurance company 
in respect to new business is largely 
in the hands of its agency department 
and its general agents and district 
managers in the field. Each should 
therefore appreciate not only his great 
responsibility, but the great honor and 
great trust reposed in him by his com- 
pany, 

Wonderful Growth of Business. 

“Do you realize that without counting 
a dollar of business procured person- 
ally by general agents the amount se- 
cured in 1912 from organization sources 
alone was $2,200,000 greater than the 
entire business of 1909; while the new 
organization of 1912 was responsible 
for $1,500,000 in excess of the entire 
gain of 1912! How better can I con- 
vince you of the necessity of organiza- 
tion, of its value to the company, than 
to bring these eloquent figures to your 
attention? 

“It is obvious that those of you who 


are getting good new organization re- 
sults are not only securing new men 
annually but developing and adding a | 
number of them constantly to our per- | 
manent organization. Over $19,000,009 


1 


from the old organization in 1912 cer- | 


tainly was fine. 
on the result. 

“We now have 
agencies. With energy and enthusiasm 
that magnificeut force could add two | 
hundred new agents yearly to our per- | 
manent organization and that alone 
would probably give us the desired gain | 
in new business from year to year. | 

“The company’s progress in new busi- 
ness is dependent to some extent on | 
new organization. Your general agents | 
cannot escape the fact that the progress | 
of an ageucy also depends in no small | 
measure on new organization. Those | 
agencies in which new men are not} 
being recruited, trained and developed | 
are standing still and will continue to | 
stand still just as long as the general | 
agents in charge neglect to make new | 
appointments and to apply themselves 
to the development of the men ap- 
pointed, 

“Every general agent must work out 
for himself the methods best suited to} 
his needs, but having presented facts | 
and conclusions I now turn to a few| 
practical suggestions. In my opinion | 
the majority of failures among the men 
whom you start in the business are due | 
to the fact that they do not know their | 
business. Furthermore the net result | 
of a lifetime of experience and observa- 
tion makes me positive in the opinion 
that a large number of general agents 
whom we speak of as having ‘made 
good’ do not know their business. They 
have been in a measure successful be- | 
cause they are good salesmen or good | 
organizers, but just think how much! 
more sucessful they would be could they | 
combine the important qualities with 
a complete knowlege of our contracts 

> pewer to properly instruct and co- 
operate an agency force. 

“I do not argue that an agent should 
know the home office or technical end 
of the work. That is not his business. 
To attain the greatest success he must, 
know thoroughly every contract which 
he has to sell and more or less of life 
insurance in general. That is his busi- ' 
ness. This matter of not knowing 
comes home to roost. If the company 
has not properly instructed you it is to 
blame. On the other hand, if we have 
done so and you have failed to prop- 
erly instruct and enthuse your men you 
are to blame, not the men. 

“I know of no other agency force 
that, man for man, equals ours in effi- 
ciency, but we have not reached the 
maximum of results. Let us make our 
men the best-informed life insurance 
salesmen in the United States, it means 
money to you and to them. I have said 
before, and I repeat, that there is no 
better example the general agent may 
set in his agency than to demonstrate 
to his agents that he is a past master 
in the thing he is trying to teach them 
to do. 

“Inasmuch as a general agent is ex- 
pected to devote a certain part of his 
time to organization work, his time for 
personal business is necessarily limited. 
It therefore follows that the general 
gent would do better to solicit the high- 
grade business man and thus make his 
personal production result in policies 
of a larger average. 

“All detail work possible should be 
done by the clerical force, if for no 
other reason than that such detail work 
belongs to them, and not to a gen- 
eral agent whose time is much too 
valuable. In my trips among you I 
have observed that far too many gen- 
eral age nts are one-half clerks. Every 

* devo ed such work means losses 
of efficiency and time, and that neces- 
sarily results in loss of business, both 
for you and for the company. 

“When it comes to organization ex- 
penses, many general agents plead 
poverty. Be assured, however, that 
there is an economy that kills. Econ- 


(Continued on page 7.) 
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GREAT SOUTHERN LIFE INSURANCE COMPANY 


J. S. RICE, President HOUSTON, TEXAS J. T. SCOTT, Treasurer 
PROGRESSIVE PROSPERITY 
Applications Received 


JANUARY FEBRUARY MARCH APRIL TOTAL 

1910 $388,500 $436,000 $495,500 ,500 $1,984,500 
1911 627,400 600,400 655,585 1,135,150 $3,018,535 
1912 709,290 714,521 777,800 1,026,300 $3,227,911 


1913 1,093,900 1,050,600 1,514,650 1,800,125 


$5,459,275 
COMMENCED BUSINESS NOVEMBER 1, 1909 
INSURANCE IN FO 
(paid. em 


GROSS ASSETS for basis) 
Dec. 31, 1909 $655,004.93 $992,000 
Dec. 31, 1910 1,057,016.02 5,352,260 
Dec. 31, 1911 1,128,912.85 10,057,028 
Dec. 31, 1912 1,306,689.41 14,859,856 


April 30, 1913 1,382,690.46 


For Agency Contracts address 


O. S. CARLTON, Vice-President, Houston, Texas 


17,537 689 











The State Life Insurance Company 


INDIANAPOLIS 
Not The Oldest--Not The Largest--Just The Best 





TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of 
Policyholders 





Good Territory and Remunerative Contracts for Men Who Can 
«Do Things’”’ 


Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building 








Erie—Altoona 


Man of Managing Size Needed— 
Good Contracts, Liberal Commissions 


NO BETTER POLICIES 


Write Direct 


Scranton Life Insurance Co. 


Scranton, Penna. 











Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CoO. 


By the State of Texas, July 2, 1912 


“The affairs of the Company are most ably managed, and 
all its records are in excellent shape. 

“The treatment of policy-holders has been fair and equitable 
and claims have been promptly paid. Evidences are not lacking 
that the Company enjoys the confidence of the insuring public, 
a confidence apparently well deserved.” 











San Antonio Life Insurance Company, *%,AN%0"° 


HENRY A. HODGE, President 


Surplus to Policyholders | Insurance in Force, $4,715,584.00 


$388,324.02 | 2064 policies, with prems., $163,100.92 
GAINS DURING 1912 
Assets Premium Income Interest Income Policy Reserves 
$57,088.47 $18,704.10 $6,806.67 $64,529.10 


INSURANCE IN FORCE, $631,934.00 
GROWTH IN ASSETS 
1910—$426,085.00 1911—$485,915.57 1912—%543,004.04 
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1 COMPANY’S INVESTMENTS 


THEIR SCOPE AND SIGNIFICANCE. 








President Holcombe of Phoenix Mutual 
Life Discusses Relative Merits 
of Different Classes. 





President John M. Holcombe, of the 
Phoenix Mutual Life Insurance Co. of 
Hartford, delivered an interesting and 
instructive address at the Western Re- 
serve University, Cleveland, last Thurs- 
day, in which he reviewed the various 
phases of life insurance investments 
and their efficiency in meeting the 
needs of the business. After showing 
that the money for investment could 


only be controlled at the central office 
and pointing out the effects of local 
conditions and the local experience of 
a company, President Holcombe con- 
tinued: 

The liabilities of a life insurance 
company differ materially from those 
of any other institution. The only 
strictly legitimate termination of a life 
insurance policy is its maturity by 
death, except when it ceases by its own 
terms in consequence of the expiration 
of some period for which it is written. 
Until a comparatively recent period the 
holder of one of these contracts could 
not under its terms demand any return 
in money until it matured by death or 
expiration. With the introduction of 
cash and loan features, however, the 
companies incurring these obligations 
have assumed liabilities more nearly 
resembling the conditions of banking, 
in that members have the option of 
terminating their insurances and re- 
ceiving cash for their interests, or se- 
curing loans upon their policies. It is 
not necessary to assume that demands 
will be made at any one time for cash 
representing all or even a large por- 
tion of these liabilities, for in a com- 
pany in good standing, retaining the 
confidence of its members and the 
public, the protection afforded by its 
policies will be too highly valued to 
tempt ‘their holders to give them up or 
to mortgage them very generally by 
loans. Moreover, in a business which 
has not yet approached and which is 
not likely in a long time, if ever, to 
reach the limit of its operations, the 
new entrants and premiums _ will 
furnish sufficient funds to meet all re- 
quirements. Nevertheless ample pro- 
vision should be made for all contin- 
gencies, especially in a country whose 
currency system is so crude as that in 
the United States, where every interest 
is in constant danger of loss or em- 
barrassment not only from unusual de- 
mands for money arising from natural 
causes, but also from unfounded fears 
resulting in panies. 

It is not possible to keep the re- 
sources of any large financial institu- 
tion in what are known as “liquid” se- 


curities, and at the same time to earn 
a rate of interest high enough to pro- 
duce even reasonable results. In a life 
insurance company those who pay their 
premiums and intrust the investment 
of their reserves to their trustees have 
a right to expect a fair return over and 
above the protection of the computed 
liabilities—at all events until the cur- 
rent rate falls far below that which has 
thus far prevailed in this country. 
There is no fund known to the financial 
world which represents a trust so im- 
portant as that which is accumulated 
to provide for the final payment of the 
policies of a life insurance company. 
Its owners are widely scattered and 
cannot exercise personal supervision, 
but must trust a management practi- 
cally unknown to them. Their claims 
may not mature for many years, and 
generally will not until the termination 
of the lives of those who have by their 
self denial deprived themselves of 
some things which would have contri- 
buted to their own enjoyment or satis- 
faction. In many investments the 
safety of the principal need only be 
considered, but in life insurance the 
rate of return cannot be neglected, for 
upon this depends not only the cost of 
insurance but even the solvency of the 
corporation. Premiums and _ reserves 
are computed from a mortality table 
and an assumed rate of interest. If 
members shall be admitted from a 
class whose mortality shall be persist- 
ently higher than that of the table 
used in these calculations, then in- 
solvency will sooner or later result. It 
is equally true that if the rate of in- 
terest realized steadily falls below that 
employed in the computations, the time 
will come when the liabilities will 
exceed the assets, no matter how se- 
cure the principal may be. 
Must be Stable in Character. 

The care of the funds of a life in- 
surance company requires integrity, 
experience and judgment of a_ high 
order. By far the greater part of the 
investments of these companies is 
represented by mortgage loans and the 
bonds of municipalities and corpora- 
tions, especially railroads. Of these, 
the former have always paid and no 
doubt will in the future yield the better 
rate. Issues of bonds are generally for 
large amounts and the information 
concerning them is easily obtainable. 
They may be secured in large or small 
quantities and need only a safe re- 
ceptacle and trifling labor in care and 
collection of interest. It may also be 
urged that they can be more readily 
converted into money in case of need. 
It should not be overlooked, however, 
that in times of stress market prices 
are depressed and a sacrifice of a part 
of the principal may be necessary. 
Although taken as a whole the invest- 
ment in bonds considerably exceeds 
that in mortgage loans, there is a 
tendency toward the latter—no doubt 


by reason of the satisfactory experience 


(Continued on page 5.) 





LIFE AND ACCIDENT BUSINESS. 





List of Enactments of New York Legis- 
lature During Recent Session That 
Are Now the Law. 





Below is a list of the enactments of 
the New York Legislature during the 


recent session that are now the law, 
affecting the life and accident busi- 
ness: 

Incorporation.—Section 70, amended 
by chapter 304, of the Laws of 1913. 
Increases power of corporation as to 


character of insurance. 

Valuation of Policies 
amended by same chapter. 

Assets and Liabilities of Life and 
Casualty Insurance Corporations. Meth- 
od of Computation, etce.—Section 86 
subdivision 1, amended by same chap- 
ter. 

Limitation of New Business.—Sec- 
tion 96, amended by same chapter. 

Limitation of Expenses.—Section 97, 
amended by same chapter, so as to al- 
low competitions among agents and 
awarding of tokens of small intrinsic 
value as recogrition of merit. 

Standard Provisions for Accident and 
Health Policies.—Section 107, repealed, 
and new section added in its place by 
chapter 155, ot the Laws of 1913, in 
effect October 1, 1913. 

Estimates and Misrepresentations 
Prohibited.—Section 60, amended by 
chapter 47, of the Laws of 1913, in ef- 
fect March 6, 1913. This amendment 
makes the previsions of section regard- 
ing life, heaith, or casualty insurance 


Section 8&4, 


corporations, applicable to those oper- 
ating on the co-operative or assessment 
plan. 

Rebating and Discrimination Pro- 
hibited.—-Section 65, amended hy chap- 
ter 25, of the Laws of 1913, in effect 
February 19, 1913. This amendment 


makes section 65 applicable to life or 


casualty insurance corporation upon 
the co-operative or assessment plan. 
Policy to Indicate Assessment Plan 


Section 219, amended by chapter 28 
of the Laws of 1913, in effect February 
19, 1913. Prevides that policy shall 
have conspicuously printed on its face, 
at the top thereof, the words “assess 
ment system.” 

Form of Policies or Certificates Must 
Be Filed and Approved.—Section 220, 
added by chapter 51 of the Laws of 
1913, in effect October 1, 1913. 

Fraternal Veneficiary Societies. Re- 
ports and Valuations.—Section 242, 
amended by chapter 410, of the Laws of 
1913, in effect April 29, 1913. 

General Provisions. 

Minimum Capital Stock.—Section 12, 


amended by chapter 92. of the Laws 
of 1913, in effect March 21, 1913. By 
this amendment the minimum amount 


of capital stock with which life, health, 


3 


and casualty corporations are to be 
organized, is changed. 

Investment «1 Capital and Surplus.— 
Section 16, amended by chapter 304, of 
the Laws of 1913, in effect April 17, 
1913. 

Foreign Insurance Corporations. Rev- 
ocation of Certificate of Authority.— 
Section 32, amended by chapter 9, of 
the Laws of 1912, in effect February 
12, 1913 Provision added authorizing 
the Superintendent of Insurance, after 
a hearing on notice, to revoke certifi- 
cate of authority, such action to be sub- 
ject to review by writ of certiorari. 

Examiners and Examinations.—Sec- 
tion 39, amended by same chapter. 

Contents of Advertisements.—Section 
48, amended by chapter 205, of the 


Laws of 1913, in effect April 4, 1913. 
Provides what advertisement purport- 
ing to make known financial standing 


of insurance company shall contain. 

Reorganization of Existing Corpora- 
tions and Amendment of Certificate.— 
Section 52, amended by chapter 48, of 
the Laws of :913, in effect March 6, 
1913. Amplifies and explains certain 
matters. 

Promotion of Insurance Corporations. 
Sale of Securities Prohibited.—Section 
66, added by Chapter 52, of the Laws 
of 1913, in effect March 6, 1913. 


BUFFALO LIFE MEN MEET. 





Prof. Jackson Addresses Association on 
“The Adequate Premium”—New 
Members Elected. 





The regular monthly meeting of the 


Life Underwriters Association of Buf- 
falo was held at the Ellicott Club on 
Saturday where luncheon was also 
served. The meeting was well attend- 
ed and several new members were 
elected. Prof. A. Jackson, actuary and 
stitistician of the Mutual Life Insur- 
ance Co. of New York, spoke on “The 


Adequate Premium,” explaining the 
which enter in the making of 
the premium Professor Jackson is a 
pleasing speaker, a recognized author- 
actuarial and it proved 
an intellectual treat for those who were 
h to hear him. As this 
subject is so closely connected with 
he field work of insurance men many 
general managers invited their agency, 
or field o attend. This was the 
last regular meeting until fall, 


factors 


ity on science, 


fortunate enou 


force 








NORTHWESTERN MUTUAL TAXES. 





Bill to Relieve Company From Exces- 
sive Taxation Failed of Considera- 
tion by Legislature. 

The bills int 


Lé slature to 


roduced in the Wisconsin 
relieve the Northwestern 
> of the exorbitant taxes im- 
posed on that company by its 
consideration by the 
although it is said that all 
ed that the impositions are un- 
and that relief should be 
company. 


home 


tat failed of 
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Over 


Second In The World! 


The Prudential, youngest of the large companies in the 
Life Insurance field, ranks second among a// companies 
of the world in amount of Insurance in Force,— 
$2,211,000,000. 


Write us about an Agency 


THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 
Home Office, NEWARK, N. J. 


Incorporated as a Stock Company by the State ef New Jersey 


FORREST F. DRYDEN, President 
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BOSTON LIFE MEN CELEBRATE 


ASSOCIATION’S 30TH ANNIVERSARY 


Large Gathering Listens to Remini- 
scences of Col. W. H. Dyer and 
Other Speakers. 





The Boston Life Underwriters Asso- 
ciation celebrated its thirtieth anniver- 
sary last week when a large gathering 
of life insurance men listened to remi- 
niscences by Col. W. H. Dyer, of the 
Berkshire Life; Nathan Warren, of the 
Equitable Life, and Charles W. Gam- 
mons, of the National Life, of Mont- 
pelier. Elmer E. Silver, president of the 
Association, presided as toastmaster at 
the banquet. In discussing the busi- 
ness as it was thirty years ago, Col. 
Dyer said in part: 

“I entered the business of life insur- 
ance in the fall of 1867. There was 
practically then no regulation of the 
business. All life companies except 
those of Massachusetts, adopted their 
own policy plans and methods. Policies 
in Massachusetts companies were placed 
under the Non-forfeiture Act of 1861. 
Aside from this, life insurance policies 
were unrestricted. The result was 
that policies of no two companies 
agreed. ‘Non-forfeiture provisions were 
nearly as various as were the com- 
panies. Commissions paid were what 
each company determined for itself. 
Canvassing literature was almost wholly 
competitive; the main thing seemed to 
be to prove that the plans and prac- 
tices of the other company were at 
least undesirable if not pernicious. 

“T went into the business knowing, 
of course, nothing about it. The in- 
structions which I received from the 
superintendent of agents of my com- 
pany were wholly made up of showing 
ways to compete with the other com- 
panies. I was shown for instance, 
that the reports of the Mutual Life 
were misleading and their practices 
reprehensible. I was shown how to 
prove from the reports of departments 
that the Connecticut Mutual and Mutual 
Benefit and other companies were in- 
solvent. 

“Nearly all of the companies of New 
England, New Jersey, and some of 
New York were doing business on what 
was called ‘note plan,’ that is, taking 
40 per cent. or 50 per cent. of the 
premium in a note with the explana- 
tion by the agent that the notes were 
never to be paid, Practically a form 
of rebating. 

“A set of new companies sprang up 
in the West with the distinctive feature 
of making so-called Local Boards. The 
procedure was to form in a town, de- 
pending upon its size, a local board of 
from 10 to 50 people, selecting the 
most prominent men in the vicinity as 
so-called trustees. The agreement with 
the Board was that each member should 
have a handsome rebate upon his first 
premium, a commission of 5 per cent. 
upon his renewal premiums, and the 
3oard, as a whole, to receive 214 per 
cent. upon all premiums collected in 
the district subject to their control, 
and in addition the company agreed to 
loan through the Board 50 per cent. of 
all premiums taken in their district. 
The New York companies could not and 
the other Eastern companies would not 
make similar agreements, and as 
against the Board idea their agents 
could make in soliciting little headway. 
‘Keep your money at home,’ was a 
slogan that won. 

Competition Excessive. 






1 





“Cincinnati, where I was located, had 
at that time, a; I remember, abovt 165,- 
600 population, and in 1870 there was 
seventy-two live insurance companies 
represented there, which gave at least 


olicitor for each 1,000 total 
population. Neither company nor gen- 
eral agent eemed to care whom they 
employed, provided he could secure ap- 
plications Rebating was the common 
practice. The agents who had been in 
the field long enough to work up a good 
income upon renewal commissions 


one active 


never hesitated to rebate their entire 





first commission in competition with | 
the newer agents who could not afford} 
so to do. Every agent’s hand was) 
against every cther agent’s. Ali were | 
Ishmaelites. The competitive litera-| 
ture showing that every other com-| 
pany was unworthy of patronage was | 
always in evidence and strewn broad-| 
cast. Under these circumstances the| 
life insurance agent had what Mr. | 
Conkling called a ‘halcyon and vocifer- | 
ous time.’ Twisting was the order of 
the day. Under these circumstances 
the life insurance agent had no stand- 
ing as such in the community to be 
proud of. We were not neighbors to! 
each other in the better sense of that! 
term. Each agent looked with sus-| 
picion upon every other. 

“Mr. Robert L. Douglas, who was the; 
general agent in Cincinnati for the| 
Charter Oak Life, a Hartford company, | 
which at that time was considered 
among the best, evolved the idea that 
the life agents themselves in co-opera- 
tion could change field practices for the 
better. The Bar Association at Cincin- 
nati had expeiled one or two of its 
members for pernicious practices. This 
gave a cue to Mr. Douglas and he be- 
gan work among the agents to organize 
an association for the purpose of mend- 
ing matters. As a result of his efforts | 
in June, 1872, the Life Underwriters’ | 
Association of Cincinnati was organ-| 
ized. It was successful from the start. | 
Cleveland followed with another or-| 
ganization before the close of the year. | 
Other Ohio cities fell into line, and in| 
1873 they were all merged into a State} 
organization, known as the Life Un- 
derwriters’ Association of Ohio, in| 
which thirty-eight life insurance com-} 
panies were represented. This apereart 
Association held annual meetings, and 
not only attempted to rid the insur- 
ance field of undesirable agents and 
undesirable practices but it alsc under-| 
that proper insurance leg-| 
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took to see 


islation was written into the statutes} j= 


of the State. In 1875, it maintained| 


an agent at Columbus during nearly| | 
the entire session of the Legislature. | | 


At its annual ‘mecting in 1875, it had| 
Elizur Wright, then ex-Insurance Com- | 
missioner from Massachusetts, as its| 
guest. In 1876, it had as its guests| 
John R. Hegenan and D. Parks Faek-|} 
ler, and 1877 it had Dr. C. C. Bom-| 
baugh, the cultured editor of the Bal-| 
timore Underwriter. In 1879 in a suc-| 
cessful attempt to drive from its mem: | 
bership one of the leading agents of} 
the State who had been caught openly 
rebating, it met its disruption. With 
the exception of Mr. Hegeman no life 
insurance oflicial showed any interest} 
in or approval of its work. The agents | 
fought their battles alone and without | 
encouragement of any outside source. | 
In 1883, Chauncey Ransom, prvyprietor 
of The Standard, organized the Boston 
Life Underwriters’ Association. Mr. } 
Ransom had been connected with the 
Baltimore Underwriter, whose Cincin-| 
nati correspondent had furnished it} 
with reports of all meetings held by | 
the Life Underwriters’ Association of | 
Cincinnati and the Life Underwriters’ 
Association of hio, hence Mr. Ransom 
was somewhat familiar with what had 
been done in Shio. 

“Boston was a different field from 
Cincinnati, as was Massachusetts from 
Ohio. Fewer companies were repre- 
sented here and the Western compa- 
nies with their Board plan had not in- 
vaded the State. The agents here, 
however, were not upon what could be 
termed extremely friendly terms and 
the organization of the association was 
not an easy task—it was, however, 
accomplished. The first year was 
spent in getting acquainted. Only gen- 
eral agents were admissible and they 
found, much to their surprise, after 
having dined together some few times 
that they were a pretty good set of 
fellows without a pirate or a brigand 
among them. At the end of their first 
year they gave a banquet with Insur- 
ance Commissioner Tarbox as the chief 
From that time things began to 
They held eight dinners a year 


guest. 


move. 
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The Service Route to Success 


becomes a champion of your business 


COME IN AND TALK IT OVER—CALL TO-DAY 
WILLIAM N. COMPTON, General Agent 





uWire INSURANCE COMPANY 


BOSTON MASSACHUSETTS 


220 BROADWAY 


PHONE 6030-6031 CORTLAND 


way, every client 
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PURELY MUTUAL 


National Life Insurance Company 


Jos. A. De Boer, President 
The following significant figures are quoted from the company’s 
sixty-third annual report: 
DIVIDENDS PAID TO POLICYHOLDERS 


CHARTERED 1848, 





1908 
1909 
1910 
1911 
1912 


dividend payments in 1913 


insurance composition, 


Accounted for in liability and reserved for 


This demonstrates low cost protective service and is sustained by a strong asset and 


EDWARD D. FIELD, Supt. of Agencies, MONTPELIER, VERMONT 


‘ $279,808.14 
530,213.19 
771,254.39 
878.739.07 

1,038, 802.11 


1,058,174.50 


If interested, address 

















ERNEST E. CLARK, President 


Low Rate of Mortality 


Gross Assets over - 








BANKERS LIFE COMPA 


DES MOINES, IOWA 


Exceptional record during thirty-one years for 


Economy of Management 


SIGMUND W. MEYERFELD, General Agent 
HARRIS TRUST BLDG., CHICAGO, ILL, 





ORGANIZED 1879 


Prompt Payment of Claims 
$18,200,000 




















For particulars, address 








Security Mutual Life Insurance Co. 


BINGHAMTON, N. Y. 


FREDRIC W. JENKINS. President 


Seize the opportunity and 

Make a contract with one of the best 
Life Insurance Companies in America. 
Investigate for yourself, then 

Consider our proposition. 


C. H. JACKSON, Supt. of Agencies 





seprroees 














and some member was selected to pre- 
pare and read a paper at each dinner 
and nearly all were surprised at the 
latent literary ability which was dis 
played and the sound knowledge of 
what should be done to improve the 
field of procedure. ‘The Solicitor’ was 
started and the paper was passed 
around and read at each meeting; a 
paper full of wit and of good sense. 
Guests from outside were being invit- 
ed and leading men were brought in 
as guests to address the gathering. The 
dinners became quite popular and pro- 
fessional and business men felt honor- 
ed to be invited, and the life insur- 
ance agent began to be respected and 
looked upon as a representative busi- 
ness man in the community. 

“In 1900, or seven years from the 
date of this organization, the National 
Association was formed with delegates 


from various associations throughout 
the country, who gathered as _ the 
guests of the Boston Association. 

“In the meantime the insurance laws 
of Massachusetts have been reframed 
and improved, especially under Com- 
missioner Tarbox, who listened with 
pleasure and avidity to all suggestion: 
from association members. Evil prac- 
tices became well done away with. The 
field became clear. The agent became 
respected, and through regulated and 
improved methods and harmonious ac- 
tion all agents found snugly residing in 
their pockets many dollars in the place 
of each dollar that the association had 
cost. 

“The same influence had worked else- 
where; insurance laws everywhere im- 
proved, policies made morg liberal and 
better, and harmonious co-operation 
was the rule and not the exception. 
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A COMPANY'S INVESTMENTS 


THEIR SCOPE AND SIGNIFICANCE, 





President Holcombe of Phoenix Mutual 
Life Discusses Merits of 
Different Classes. 
amen ye 
(Continued from page 3.) 
of those who have long been engaged in 
dealing in these securities. It must not be 
supposed, however, that this can safely 
be undertaken without painstaking in- 
vestigations and a thorough knowledge 
of the history and condition of the dis- 
trict in which it is proposed to make 
loans. In cities deterioration of build- 
ings, changes in fashion in residence, 
localities, and shifting of business 
centers are important elements in pre- 
dicting future values. In farming dis- 
tricts these exist only in a very limited 
degree. The stability of these proper- 

has been demonstrated by the test 
( many years. Their products are 
necessary for human life which must be 
sustained alike in seasons of prosperity 
and depression. 

‘o conduct a system of investment in 
loans on farms involving large sums 
requires an organization which can be 

essfully operated only by long ex- 
perience. The quality of the soil and 
( ate, proximity to means of trans- 
poration, the character of the borrower 
a the community, the skill and 
! bility of the 


loan correspondent, 
the titles upon which ownership rests 
and the laws affecting them, all these 
( ind scrutiny. Independent opinions 


needed to confirm the appraisals of 
l | judges. Prudent trustees there- 
fc proceed with great caution in en- 
tering new fields, realizing that it is 
ich easier to establish connections 
than to withdraw from them. 
r nearly if not quite half a century 
tors have been advancing money 
( ands devoted to farming purposes. 
success which has attended these 
estments has been such as to make 
it a safe prediction that prudently made 
loans, secured by productive lands 
rever located, will afford safe pro- 
ion in the future as they have in 
the past. By productive lands it must 
understood that those are meant 
ich yield year by year with a good 
e of regularity products which are 
! ssary to mankind and therefore al- 
Ways command a market 3y reason of 
the early development of agricultural 
interests in the middle west, that sec- 
t has been up to a comparatively 
recent time especially attractive to in- 
Many of those having in 
charge the investment of large sums 


tors. 


now inspecting other fields and 
hering information with a view to 
entering thosesections where conditions 
shall appear to be favorable. It is safe 


to say that the time is not far distant 
when the funds seeking farm loans 
will be distributed much in accordance 
with the aetual security which can be 
oO red. 
Capital and the Farm. 

all great enterprises farming in this 

y could net have bee 
private 








ent to pav in full for enough land to 
the foundation for future suecess. He 
therefore, supplement his own re 
es by borrowing to acquire aud ceu'ti- 
the land and erect necessary buildings 
l safe to say that a very large part if 
the majority of the capital, by the use 
hich the agricultural lands of this coun- 
have been developed, has been furnish- 
1 the life insurance companies, which 
gathered the small contribu ns o 
members aud invested them in loans 
farms to the advantage both of the pol- 
iders and the country at large 
vreased demand for farm products, im- 
ement in methods of cultivation, the 








ement of the country and the money 
h has been available have increased 
values of tarming lands in a_e very 
! ked degree in the past thirty years, 
Within that time many farms have in- 
‘ ed in va'ue four-fold and more, and in 
f y section of the country where industry 
intelligence have prevailed, not only 


| » the farmers enjoyed good returns but 
their properties have very greatly increased. 

Much has beea said of late about the im- 
portance of furnishing funds to the farmer 
at low rates of interest. It is true that 











agriculture is of the most vital importance 
to the welfare of the entire country, that 
efficiency and cconomy in farming should 
tend to reduce the cost of living, and suc- 
cess in this business will attract many to 
engage in it to the advantage of themselves 
and the country. But before devising new 
schemes resting upon governmenta! aid, it 
is best to consiler carefully what the legiti- 
mate demands for money are likely to be 
and how far and on what terms these de 
mands will be met by present methods. 
Moreover, the effect upon this industry it- 
self and upon the character of those engag 
ing in it shou'd not be overlooked. The ac- 
quiring of farms may be for their use by 
the owner, for investment or for specula- 
tion, and it is a fair question whether the 
government of the nation or a State should 
use the funds gathered by taxation from all 
classes of citizeas to aid a special industry. 

Although in the aggregate a large amount 
has been invested in the shares of corpora- 
tions, securities of this character have not 
been as favorab'y regarded of late as they 
were formerly. One State some years ago 
passed laws not only prohibiting domestic 
life insurance companies from buying stocks 
but also requiring the sale of those owned, 
Whatever may have been the reasous which 
inspired this action, it nevertheless reflects 
the general opinion that trust funds shou'd 
not be placed in property which is subject 
to fluctuations caused by an increase or de- 
crease of protits. Moreover, in many if not 
most cases the stock represents an equity 
in the property, end is not a first lien upon 
it. 

Of a somewhat similar character are col- 
lateral trust boads issued against stock de- 
posited in the hands of trustees, a'though in 
cases the margin of security is 80 
as practically to eliminate risk. 

Large amounts are invested in the obli 
tions of municipalities. So wel! secured are 
many of these and so suitable are they for 
trusts of various kinds, that they can be 
readily sold at interest rates much lower 
than are demanded on other classes of loans, 
Of all the various issues of bonds those of 
railroads and especially those operated by 
steam constitute by far the greater part of 
the investments of insurarce companies of 
al! kinds. The transportation of freight and 
passengers has become a necessary part of 
the business anl pleisure of civilized life. 
To supply this need vast sums are required 
for building and equipment. Private capital 
is who'ly inadequate to furnish the neces- 

ds for carrying out these undertak- 
hat loans secured by mort ss are) 
convenience into comparatively | 
it amounts and offered to the public. In 
yn these must be met before dividends 
ean be paid on the stock, so that default 
in the payment of bondholders’ income must 
of necessity resu't in the destruction of 
shareholders’ property The rate at which 
01 sold and the:r subse 
values depend upon many ele 
nee, present condition 
iciency of management, 
demands of labor or 
of money j 

















ply seeking in 
vestment, confidence or a !ack of it in the 

: of the management, avail- 
holder wishes or is com 
these combine to deter- 
mine market prices and therefore the in- 
come to be derived. 

Policy Loans as Assets. 

The next item in volume in the assets of 
life insurance companies is that of policy 
uns. This is, in the case of all companies 
without exception, not on!y increasing in 
volume but in the percentage to total as 
While a policy loan is called an in 
vestment, and is in one sense the best se 
eured of any t!van, i in reality an 
advance payment on of the prin 
cipal of the policy against which it stands. 
In many cases these accommodations have 
been advantageous, inasmuch as they have 
allowed policyholders to pay premiums which 
otherwise would have been in default, and 
have thus saved a good deal of insurance, 
and yet the ease with which they can be 
secured and the moderate interest charged 
have led policyholders to mortgage insur 
ance and final'y abandon it, when without 
this encumbrance the insurance would have 
been kept intact for the benefit of those 
who needed it. 

The matter of policy loans has been one 
of development. Those companies which 
tirst voluntarily extended this privilege to 
policyholders offered to advance but a part 
of the reserves, but competition, resulting 
in «a desire to make attractive and easily 
selling contracts, led to an increase in the 
amounts agreed upon in the po'icy contracts. 
and finally these provisions have been in 
corporated in the laws. Like all other pol 
icy oblig: applications for these loans 
are treated with the utmost promptness and 
liberatity, but it is of the greatest import 
ance that those who encumber their policies 
in this way should have a very clear un 
derstanding of the effect and the result to 
beneficiaries which may follow. The usua! 
premium on any policy thus mortgaged must 
of course be met, with the addition of the 
interest on the loan, and upon the maturity 
of the contract the loan must be paid out 
or the proceeds. It is evident, therefore 
that these loans should be app'ied for only 
after careful consideration and for clearly 
necessary purposes, and that they should 
be paid at the earliest possible time. 

The total assets of the principal life in 
surance companies of America are distrib- 
uted about in the following proportion: 





sets, 




















Mortgage Loans ......¢ 2 per cent, 
tonds and Stocks ....474 “ re 
Policy Loans ......,..14 ne ™ 


Real Wetate .cccseeree OH OCC 


ings, brought by the Union Pacific Life 





COURT OVERRULES COMMISSIONER 


Union Pacific Life of Oregon, Should 
Have License, Says State Supreme 
Court. 





As the result of mandamus proceed- 


Insurance Co. to compel the insurance 
commissioner to issue a license to be 
gin business, an opinion by the Supreme 
Court overruling the demurrer of the 
insurance commissioner, will, it is 
thought, have an important bearing 
upon the power of state commissioners 
over new companies. 

The Union Pacific made application 
for a license which was refused on the 


ground that its capital was impaired. 
The board of directors then declared 
that the surplus constituted capital, 


The company, which is a new promo- 
tion, had sold 7,541 of its 10,000 shares, 
which had a par value of $16 a share 
at a premium, the excess being charged 
to surplus and profits. 


the remainder being made up of cash in 
bank and other minor items. 

The ratio of mortgage loar 
sets has increased in the past five 
about 2 per cent., policy loans something 
over 2% per cent., while bonds stocks | 
show a very mall decrease and real a 
tate a decrease not far from 1% per ce 
This last item represents chiefly the 
office buildings of the various life 
companies, the rest being made up of fore 
closed property which is evidently being | 
diminished by sales more rapidly } 
increased by new foreclosures, © 
companies have learned 
ience and but compara 
has of late been taken 

On the whole it may 
vestments of the life 
of this country have beer 
losses of prin« 
of return higl 
enced by other (nancia 


rage to total as 
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n | 
home 
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GREATEST 


ILLINOIS 


COMPANY 


WANTS GOOD MEN 
) AND 
WILL PAY THEM WELL 
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ACCIDENT 
District Agents Wanted 


Ss Throughout Pennsylvania Ss 


Address 


Philadelphia Life Insurance Co. 


North-east Cor. Broad and Sansom Streets 
Philadelphia, Penna. 








THE LAW OF SUCCESS 





field. 
Company and its agency force. 


loyalty to the Company. 


There are five requisites to successful life underwriting: —A g 
with a good reputation, expert agents, first-class policic 
service, and the spirit and practice of co-operation between Home Office and 


These requisites enter to a marked degree into the life ut 
The result is the splendid 
ness in the last few years, and the contentment of our agents and their 





con } iny 


, prompt and efficient 


lerwriting of this 
| growth of our busi- 
| ntense 


Occasionally we have a general agency opening 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


SPRINGFIELD, MASS. 
INCORPORATED 1851 











“A LIFE PENSION FOR YOU” 










A new ide 


L. G. FOUSE, President 








in life insurance that 
appeals to self-interest. 
the market to-day. Write for the booklet 


The Fidelity Mutual Life Insurance Company 





Best seller in 
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INSURANCE FOR STUDENTS 


RELATIVE MERITS OF CONTRACTS. 





Arguments That Should Appeal to 
Parents and Advantages for the 
Young Man. 

A special appeal to young students 


or their parents is susceptible of con- 


siderable development and the ar- 
guments that are suited to such cases 
are peculiar. In a recent issue of the 
Pelican, published by the Mutual 
Benefit Life, W. H. Beers Jr., of Buf- 
falo, discussed this subject very in- 
terestingly. Mr. Beers said: 


“Building a character, that is educat- 
ing a boy, may be likened in some re- 
spects to building a residence. In both 
large sums of money are in- 

In case the residence should 
be detroyed by fire all the money in- 
vested in it lost. In case the boy 
should be taken away by death during 


cases 


volved. 


is 

















the time he is receiving his education 
all the cash invested in his education 
is likewise a dead loss. The prudent 
business man protects himself in the 
one case and does not in the other— 
largely because the facts have never 
been called to his attention. Let us 
ssume for the sake of illustration that 
boy of fifteen spends four years in a 
preparatory school at an expense of 
$500 per year, and that he afterward 
goes rough college at an annual ex- 
pense of $750. At the close of the eight 
vears of school life the father will have 
invested $5,000 in his education. Le 
us assume that the father takes out on 
the life of his son $5,000 of Mutual 
Benefit Insurance Life Accelerative 
Endowment  plar yearly premium, 
4 2 ) 
What It Does for the Father. 
“In case of t leath of the son dur- 
his school years there is $5,000 in 
( Ss! co pe l oO ¢ 
ested i ducation I 
} il l€ j 
inger het nd sisters. Th 
mor Ss in I Ss lucation 
I | h nes of rs. It 
l been set d whi father was 
his most pr du V r nd 
possil should have been set aside to 
gual own linin rs. In cas 
of |} ers he son mig have 
i he f% r iring iis ater 
veal but in ca f the of the 
n | } ( y and be re Zo vith 
| ( remaining I ell 
, hat nN eas of business 
re after age fifty-five, but one in 
recove ar is th edu- 
( st son completed when 
is t n 2 forty-five 
! f it ul the wrong 
fo he father o take 
‘ lo thing is 
due h of the 
\ father woul in simple 
his family, dare to risk the 
( ( I ested in his home 
nd in the same way he ought to take 
ne vith the loss of the money 
in hi on’s education. 
What It Does for the Son. 
pendence i he basi of all 
\ an h li } t 
1 icy the ( + t 
i r tl on! He 
\ nder f mind a 
‘ He know hat his parent 
! ng every sacrifice to send him 
nro chool, that he has been ever 
t of expense, and that his pro- 
1 cing pare are et far di tant. He 
know 0 in ¢ he should be 
aken aw during these ‘expense’ 
he is goir to die a bankrupt. 
AT insurance contract makes him 
it tely independent. If he lives he 
back every cent invested in 
ed on, if necessary. If he dies 
e he made good financially, and 
kno. there are no hardships in store 
for the balance of his family. Another 
advantage is the early inculcation of 
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the savings habit. When the boy is 
through school the contract is pres- 
ented to him with the injunction to 
‘keep it up,’ and history shows that in 


most cases the boy immediately begins. 


to save thereby acquiring habits of 
thrift which are worth more to him in 
future years than the actual amount 
saved. The average boy does not save 
between ages twenty and thirty. He is 
getting his business experience, which 
costs the same as any other kind of 
education, and he is trying this and 
that and feeling out his strength. But 
if he is started early in the savings 
way there is little doubt but that he 
will continue to save. Any father will 
agree that it is far better for a son to 
save $5,000 than to be presented with 
$5,000 although he would like to give 
his boy a substantial start in life. In 
starting the contract suggested he is 
accomplishing his desire. It really 
means in most cases that the boy will 
eventually have $5,000 more than he 
would otherwise, and that he will 
acquire it in the right way. 
Attractiveness of Policy. 

“At age fifteen, $5,000 of Ordinary 
Life can be secured for $92.00 per year, 
which is less than the cost of $2,000 on 


the 20-Year Endowment plan. Placed 
on the Accelerative Endowment plan 
(1912 dividend scale) on the Paid-up 


*olicy basis, the contract would become 
. paid-up policy at about the same time 
as a 20-Pay Life Accelerative Endow- 
ment policy issued at age twenty-six. 
The premium on $5,000, 20-Pay Life at 
age twenty-six is $153.15 as against 
$92.00 notwithstanding the fact that the 
ige fifteen boy enjoys eleven years 
additional insurance, between ages 
fifteen and twenty-six. Contrast this 
igain on the basis of endowment re- 
with the man who purchases a 
20-year endowment at age thirty-four. 
in the Accelerative Endowment basis 
both policies would become endowment 
about the same age. The 
age thirty-four man pays yearly $248.00 


sults 


icies at 








for $5,000 against the other’s $92.00, 
notwithstanding the fact that the boy 
enjoyed nineteen years more in- 
ance, between ages fifteen and 
thirty-four. Again take it on a basis 
of net cost. Suppose the father uses 


the current dividends to reduce the cost 
while the boy is in school, which is an 
excellent thing to do in many cases. 

the end of the eighth year, on the 
resent dividend basis (Form 283), he 
has paid in $600.60, an average of only 
$75.00 per year, and his cash values the 


ighth year are $293.95, leaving a net 
ost of $306.65 which is an average 
arly cost of only $7.66 per $1,000. 
Surely this cost is sufficiently low. 
There is no question but that the best 


» buy is during the younger ages. 
Business That Is Easily Secured. 
The writer has secured twenty-two 

of such cases within a comparatively 
time with very little difficulty, 
believes that any person who will 
list of high school students 
and systematically present the proposi- 
tion to the father 
gratifving results. Most 
that they did not 
urance while young and are glad of 
the opportunity of getting their sons 
tarted when they can be shown sound 
reasons for doing so and an attractive 
proposition. A pleasant feature of such 
business is that the father, the man 
who has the money, pays the premium 
usually in advance.” 


short 
and 


secure a 


fathers re- 


gret buy more in- 


Edward A, Woods’ Agency Leaders. 





The first ten leaders of the Edward 
A. Woods’ agency of the Equitable Life 
for April in amount of paid first year’s 


premiums, according to rank, are: 
Malcolm Harper, Pittsburgh; William 
O. Murray, Pittsburgh; W. lL. Byers. 


Uniontown, Pa.; H. K. Beegle, William 
M. Duff, Pittsburgh; C. J. Rockwell, 


Johnstown; Lawrence C, Woods, Miss 
Strauss, Pittsburgh; P. H. Kelly, Al- 
toona; Dr. J. S. Mardis, Johnstown. 


will likewise secure [ 








EQUITABLE’S TRAVELING SCHOOL. 





Inspector of Agents Bilheimer of St. 
Louis Gives Practical Instruction 
in His Teritory. 


A traveling school for life insurance | 
agents in his district has been opened | 
by William Edward Bilheimer, who, in 
the summer of 1912, was appointed in- 
spector of agencies of the Equitable 
Life with offices in St. Louis. Bilheim- | 
er’s district includes Arkansas, Mis- | 
souri (except Kansas City) and south- | 
ern Iowa. The school is re-enforced | 
from the home office with a corres-| 
pondence school conducted by William 
Alexander, secretary. 

The first session was held at Spring- 
field, Mo., April 29. Agents at Rolla | 
and Monett also attended. The next | 
session will be at Sedalia Friday for 
agents in Sedalia, Jefferson City and 
Boonville. Following this a _ session 
will be at Hannibal May 23 for agents | 
in Hannibal, Chillicothe and Keytes- 
ville. 

Bilheimer in person conducts the | 
school, aided in each section by men | 
who have had experience. The school | 
teaches how and where to find pros- | 
pects, how to approach a prospect and 
how to close business. One feature of 
the curriculum is the matching of a 
policy to the needs of the applicant. 

“Most life insurance agents are left 
to learn the business in the school of 
experience,” said Bilheimer. ‘They | 
acquire whatever facility they have | 
through the rub of competition. Ex- 
perience keeps a dear school and the 


cost is not borne alone by the stu-| 
dent, but by the company he serves. 
Many agents are entirely ignorant of 


the policy forms which really consti- | 
tute the merchandise they are selling. 
They know very little of dividends and 
of net cost. The school is designed to 
remedy these deficiences 

“One feature is a series of dialogues 
in which one of the students is re- 
quired to treat another student as if 
he were a prospect T find the match- 
ing of wits in these dialogues very in- 
structive. The agents devise objections 
to certain policy forms and voice ob- 
jections they have met with in actual 








HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


—The Fifty-third Annual Statement 
of the Home Life Insurance Company, 
of which Geo. E. Ide is President, shows 
that most satisfactory progress has 
been made during the past year; that 
the gain in insurance in force is over 
five and one-half millions, the amount 
in force being now nearly $111,000 000. 
After providing for the various funds 
for the protection of the policy obliga- 
tions, there remains upon a most con- 
servative basis of valuation a surplus 
of nearly two millions, over and above 
the fund of two and one-half millions 
which is set apart for deferred divi- 
dends, an item ordinarily included in 
the surplus account. The payments to 
policyholders during the year amounted 
to nearly three millions, including over 
half a million dollars in dividends to 
policyholders. 
“The Com’cl & Fin’cl Chron.” 1-25-13 








For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y, 








experience, and thus the opportunity is 
afforded of bringing expert knowledge | 
to bear toward the removal of | 
obstacles.” | 








UNEXCELLED IN 
Favorable Mortality 


—AND— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely: Low 
and still further reduced by 
Annual Dividends 








BERKSHIRE 
LIFE 
INSURANCE 
COMPANY, 
Pittsfield, 
Mass. 





Liberal Contracts to Productive Agents 


If unattached and interested, kindly give 
us your name, age, address, state experi- 
ence and furnish references, and a proposi- 
tion for an ayency, if in authorized territory, 
will be submitted. 


W.S. WELD, Superintendent of Agencies 





W. D. WYMAN, President 








Are you in the business to stay? 


ing your whole career; 


way of commissions; 


his money. 


34 Nassau Street - . 





SOLICITING INSURANCE FOR 


The Mutual Life Insurance Co. of New York 


IS ONE OF THE MOST LUCRATIVE OF CALLINGS 


Choose a Company good enough 
for you to stay WITH, and strong enough to stay with YOU, dur- 


The oldest Company in America, which began business seventy 
years ago, is bigger, better and stronger now than ever before, and 
will be still bigger, better and stronger seventy years hence; 

Not the Company which YOU must introduce, but the Company 
which introduces YOU wherever you go; 

The Company whose better selling policies earn most for you in the 


The Company which furnishes the insured the largest protection for 


FOR TERMS TO PRODUCING 


GEORGE T. DEXTER, 2d Vice-President 


AGENTS, ADDRESS 








New York, N. Y. 














May 15, 1913. 
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COMPETITION SMALL FACTOR 


THE OTHER FELLOWS PROSPECTS. 





Fully Eighty Per Cent. of Business 
Written on Friendly Basis—D. C. 
Herrin’s Advice. 





in an address delivered before the 
Life Underwriters’ Association of Ore- 
gon, D. C. Herrin said that competi- 
tion was a small factor in life insur- 
ance. The great majority of the busi 
ness is written, he said, on a friendly 
basis and he counseled against too 
much fighting out business on a basis 
of competition because it did not pay. 

“It has been said that not to exceed 
20 per cent. of the life insurance busi- 
ness produced has been secured under 
competition” said Mr. Herrin, “and 26 
per cent. after we have fought over it, 
worried over it, and gone home heart 
sick has cost us more time and money 
than the 80 per cent. we secured with- 
out competition. 

“Does competition pay? It is an ex- 
pensive business to the man whe wins, 
and almost ruinous to those who fail. 
| cannot conceive of any systom, any 
plan, or any time, when competition 
will be entirely eliminated, but I do 
believe that through our affiliations 
here it is possible to eliminate, to a 
great extent, much of the competitive 
work we are row doing. 

“I believe that a great deal of the 
prejudice existing against life insur- 
ance agents in the minds of the public 
has been caused by competitive busi- 
ness. It must be exceedingly distress- 
ing to a prospective insurer to have one 
agent after another insisting upon in- 
terviews, making statements to him that 
appear inconsistent when taken in the 
light of the many other statements of- 
fered by othe other agents, slowly forc- 
ing upon his mind the conviction that 
he is dealing with a class of mer whose 
truth and veracity can be seriously 
questioned, to say the least. 

“Study the contract you are selling, 
thoroughly uuderstand the proposition 
you are presenting to your prospects, 
be prepared for the defense of your own 
company. Do uot run away from com- 
petition but de not waste valuable time 
hunting for a fight. You can write two 
new eases with pleasure and profit to 
yourself while you are fighting and 
abusing one another over a doubtful 
prospect who, in all probability, will 
throw both down in the end. 

“I know of ro science which has de- 
veloped more logically, accurately and 
satisfactorily, or which is djstributing 
more benefits upon society than the 
science of life insurance. The world- 
old ery of the individual for help, the 
cry that burst from the heart of man 
as he sank uuder the bludgeon of his 
enemy and saw his family torn from 
his side, the ery of the ignorant and 
oppressed peasant of the Dark Ages as 
he reached destitute old age, the cry of 
the strong man of to-day when he real- 
izes that his strength does not reach, 
beyond the grave, is being answered by | 
modern life insurance. Why cripple it 
with ‘vicious competition?’ | 

“Spend more time on your own pros- 
pects and less upon the other fellow's | 
and I honestly believe when the year’s! 
work is completed you will be much) 
happier in your business and aed 
more money in the bank.” 








LOVEJOY HEADS MANHATTAN LIFE 





(Continued from page 1.) 
another Montgomery bank, leaving 
him free to give more of his time to 
the development of the Manhattan 
Life. Mr. Lovejoy is still president of | 
the Alabama Fidelity and Casualty | 
Company, and has other important in- 
terests in his home State. 

Under the direction of Vice-President 
Roche, the Manhattan Life has ex- 
perienced a splendid increase in busi- 
ness during the past three months. 





Mr. Roche recently organized a $100,- 
000 club and the contest for member- 
ship is now on with much enthusiasm 
among the Company's representatives. 

Another important and significant de- 
velopment is the striking reduction in 
cost of business and in mortality ex- 
perience. The new business during 
April was 20 per cent, greater than for 
the same month last year. 





ORGANIZING THE FIELD FORCE. 

(Continued from page 2.) 
omy no more means saving money than 
it means spending money, It means 
administration, it is stewardship; 
spending or saving, whether money or 
time, or anything else, to the best possi- 
ble advantage. There are two ways 
of being economical: One to curtail at 
every possible point; the other to do 
more business and thus have more 
money to spend. 

“The ideal condition is to be able to 
devote time and money to the devel- 
opment of your agents; both may be 
well invested, and in the years to come 
will yield a good profit; but if you 
haven’t the money, just console your- 
self with this fact: ‘That, of time and 
money for organization purposes, the 
greater of these is time. 

“Upon you as representatives rests 
largely the responsibility of keeping 
the New England Mutual the leader of 
conservative and progressive com- 
panies and of extending to an ever- 
increasing number the benefits of its 
membership. Upon you also rests the 
responsibility of eliminating friction 
and lost motion from your part of this 
great machine, and of getting out of 
every pound of available fuel its maxi- 
mum of energy and results. 

“Upon us, at the home office, rests 
the responsibility of giving you every 
possible and reasonable assistance. 
This we pledge. We must all pull to 
gether, however, in order to reach the 
highest degree of efficiency. 

“Remember that organization is the 
task that has been assigned to you and 
to me, and we must all qualify. Let 
us make it our purpose and our duty 
jointly to study the need of fields in 
which this work of recruiting new 
agents for the New England is yet un- 
tried or ineffectual. I urge you to sys- 
tematic organization, and to let me 
into your plans, Thus I will be able to 
make suggestions and to so operate 
effectively. 

“Let us keep constantly in mind not 
merely the amount of business pro- 





duced in a given year, but that greater, | 





stronger, more permanent result: Or- | 
ganization.” | 
R. H. Pearson Addresses Insurance | 


Society. 





Robert H. Pearson, of the Globe In- 
demnity Co. addressed the members of | 
the Round Table Order of the Insur-| 
ance Society on Tuesday, his subject | 





being “Liability Insurance Inspec- 

tions.” | 
E. P. MELSON JOHN G. HOYT 
President Vice-President 


MISSOURI 
STATE LIFE 


Salable 
Policies 


Participating and Non-Participating 











Special Inducements for 
General oy Contracts 


Home Office: ST. LOUIS, MO. 











JAMES S. NORRIS TO RETIRE. | 


General Agent of Phoenix Mutual Life | 
to Devote Himself to Personal 
Interests and Recreation. | 








James S. Norris, general agent for 
the Phoenix Mutual Life, of Hartford, 
for northern Illinois with headquarters 
at Chicago and for nearly a quarter 
of a century in the service of the Com- 
pany, will shortly retire. 

Since 1891 Mr. Norris has been con- 
nected with the Company, being man- 
ager for Wisconsin up to 1907, when 
the Company withdrew from that 
State. Since then he has been general 
agent for northern Illinois (except 
Cook County) with headquarters in 
Chicago. During this period of almost 
a quarter of a century Mr. Norris has 
given the best kind of service to the 
Company and has proved a faithful and 
efficient counselor of a great number 


of people who needed life insurance 
protection. He has placed on the books 
of the Company a large volume of 


business which is remarkable for its 
persistence and quality. The ave rage 
premium in his agency ranks very high 
among the agencies of the Company. 
Mr. Norris was prominent in the 
organization of the Managers’ Associa- 
tion, and was its first vice-president. In 
1906-7 he was president of the Asso- 
ciation and later served as a member 
of the executive committee. The Com- 
pany as well ag the Managers’ Asso- 
ciation has expressed its regret at the 
retirement of Mr. Norris from active 
representation, but are glad that he will 
still be associated with the Company. 





THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


Operates ona full 3 pe per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 





FINANCIAL STATEMENT 


Assets Jan. 1,1913..... $61,418,397.99 
Liabilities 57,329,587.56 
Surplus 4,088,810.43 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 
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WILMER L. MOORE, 


The Southern States 


Life Insurance 


Company 
ATLANTA, GEORGIA 


Desirable Territory for Men of Character and Ability. 


President 








National 


ALEERKT M 


Preside 


attrac tive issued 





The Emblem of Sound Insurance 





Address all com: 


FOUNDED 


Life Insurance Company 


1s68 


Of the United States of America 
TO nH NSON 


Home Office: 
National Life Bldg., Chicago 


THE COMPANY Taat GIVES AGENTS EVERY CONSIDERATION 

Honorable anc . 
Insurance are solic 
Ther 





able contracts for the rigt 


ROBERT D. LAY, Secretary 
CHICAGO’S OLDEST AND STRONGEST COMPANY 


nications tk 











Statement as of January Ist. 
few openings for ambitious, 


ability. For further particulars address: 








PAN-AMERICAN LIFE INSURANCE COMPANY 


Cc. H. ELLIS, President 
Has just completed a most successful business year. Its first nine months’ work 
shows a phenomenal record achieved in the Insurance World. Send for our Financial 


The Pan-American Life Insurance Company has a 
energetic, live 
E. G. SIMMONS, Vice-President, 

WHITNEY CENTRAL BUILDING, NEW ORLEANS, LA. 


Life Insur Men of character and 


ance 

















GUARANTEE LIFE INSURANCE CO. 


HOUSTON, 


Insurance in Force (Paid for basi-) - $16,035,731 
Business Written During 1912 - 


Houston’s Oldest, Largest and Most Successful Life Insurance Company 
Success Merits Confidence---That’s All ! 


TEXAS 


$6,539,980 
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WORKING ON HUMAN NATURE 


EFFECTS OF AGENT’S ATTITUDE. 
Imagination and Feelings Often Superior 
to Argument—Use of Suggestion 
in Soliciting. 

The wonderful rower of suggestion 
is recognized in many fields of human 
activity, but little attention has been 
given it in connection with life insur- 
ance and almost no application of its 
principles is applied in a _ practical 
way by the agent in the field. The in- 
fluence of the agent’s attitude and his 
mental force on persons he is seeking 
to insure was discussed very inter- 
estingly in a recent issue of “Field 
Notes” published by the Northwestern 
Mutual Life. 

“A magnet thrust into a box of shop 
filings does not pick out the iron 
particles with more certainty than the 
mind selects those elements of new ex 
perience with which it can associate its 
older experience. This writer pointed 
out the experiences which excite no 
associations, v.hich find no affinities in 
the mind are apt to be unpleasant 
whereas the chance meeting with an 
old friend who awakens a world of 
half-forgotten images is a pleasure not 
soon forgotten. The wider the store 
of experience, ihe richer in the variety 
of its contents, the larger the mental 
magnet. The larger the magnet the 
greater the number of tbings for which 
it has an affinity or power to furnish 
an association. ‘The eye sees only what 
it brings with it the power of seeing.’ 
For these reasons the man of broad 
mental horizon is most apt to be found 
associated with a favorable idea of in- 
surance. His imagination, upon which 
character so much depends, is richer in 
associations, and in consequence his in- 
terest is more easily aroused and aften- 
tion secured. 

“It would perhaps be inaccurate to 
say that he is more suggestible but 
rather that his mind is open to sugges- 
tion through a larger number of im- 
aginative and associative channels. He 
is more likely to accept a suggestion 
because he sees more in it. It is quite 
possible that he may read infinitely 
more into the suggestion than the 
agent who made it and it often hap- 
pens that the casual remark thought- 
lessly dropped is seized upon and fol- 
lowed out to a favorable (or unfavor- 
able) conclusion while carefully con- 
sidered arguments are ignored. Thus in- 
terest is aroused because the sugges- 
tion brings associated ideas having a 
feeling interest. Interest is always a 
feeling and therefore a motive power 
capable of setting the will in action. 
The first action the will performs is 
to bend the attention to the subject of 
interest. But attention soon wearies 
without powerful will impulses and so 
it is that some agents talk a man into 
insurance and then talk him out of it 
without ever stopping to write his 
application. The popular idea that the 
successful insurance man will be a 
copious talker is a great mistake. He 
will be a careful talker. What he says 
will be simple and highly suggestive, 
free from volubility and contentious- 
ness. As Voltaire said, ‘The way to be 
wearisome is to say it all.’ 

Must Understand Human Nature. 

“If therefore we have understood 
human nature correctly, he who suc- 
ceeds in inducing men to act as he 
would have,them and insure their .ives 
will be found to work in harmony with 
the racial, social and personal in- 
stincts of human nature by which 
‘men’s minds mistrust ensuing dangers.’ 
He will know and make use of the force 
of human feelings, customs and habits, 
which are often instincts in the mak- 
ing. He will place less reliance upon 
argument and controversy, and more 


upon imagination, feelings, the associa- 
tion of ideas and the various ways in 
which ideas favorable to the desired ac- 
tion may be inserted in the prospect’s 
stream of thought. There is no ‘science 


“human 


of salesmanship’ any more than there 
is a science of bricklaying. There is an 
art of selling based upon the science of 
nature and depending upon 
practice and acquired skitl in creating 
favorable states of mind. 

“The human brain has some points of 
similarity to a _nickel-in-the-slot-ma- 
chine. Not much is known about the 
nature of suggestion but it seems to de- 
pend upon certain mechanical qualities 
of the mind. Every intelligent person 
is susceptible to suggestions and most 
social progress toward higher morals 
is due to its operation. Herein lies the 
value of an exemplary life. It is there- 
fore not without justification that now- 
adays nearly everything is attributed 
to suggestion. But what we have to 
consider is the particular kind of 
suggestions that are made purposely in 
he hope that they will be absorbed and 
esult in the creation of a state of mind 
na peculiar indirect way. 

“A successful suggestion is in the in- 
sertion of an idea into another’s mind 
without starting the critical machinery 
that is usually on guard. It is getting 
an idea in by an unattended side-door. 
An idea of an act is the beginning of 
the act. In court this sort of thing is 
not allowed if the law officers can pre- 
vent leading or suggestive questions. 
One case where the authorities neglect- 
ed this point is found in the classic ex- 
ample of suggestion as worked upon 
the Roman mob by Mare Antony’s 
funeral oration in Julius Cesar. There 
are many agents who never write a 
policy except where the prospect is 
almost asking to be written. They do 
not create business, they merely find it. 
The successful salesman, however, will 
frequently take a mind in active 
rebellion and bring it around to signing 
an application. More than that, he will 
sometimes do it in one interview as 
Mare Antony did with the Romans.” 





ISSUES MILLIONTH POLICY. 





President Heppenheimer, of Colonial 
Life, Takes It—New Brunswick 
District Makes Record. 





Policy ‘No. 1,000,000 has been issued 
by the Colonial Life, of Jersey City, 
on the life of President E. J. Heppen- 
heimer, the New Brunswick, N. J. 
district, under Manager B, M. Weis- 
man, winning the honor of issuing the 
policy. The contest for issuing the 
policy resulted in a spirited race and 
all previous records for business were 
broken. 

Under the terms of the contest, the 
honor went to the district with the 
largest per capita increase. New Bruns- 
wick, with an actual increase of $16.26, 
presenting an average per man of over 
90 cents, was declared the winner. 
Assistant Manager Catz with an in- 
crease of $5.15 won the assistancy 
honor, while Agent L. Tabachneck 
with an increase of $3.20 received the 
unique distinction of having policy No 
1,000,000 issued upon his life register 

The consolation prize offered to the 
agent with the largest actual increase 
Was awarded to Mr. W. B. Doland of 
Newark, with an increase of $7.20 for 
the week. 





Mutual Life Loses Valued Officer. 





Stephen M. Smith, for twenty-five 
years an employe of the Mutual Life, 
and for some time past assistant 
treasurer of the Company, died in the 
New York Hospital several days ago. 





For the benefit of future students, 
600 members of the senior class of the 
University of Wisconsin have taken 
out policies of $100 each in the State 
life insurance fund. The policies will 
mature in 20 years and the proceeds 
will be turned into a fund for the sup- 
port of needy students. 


The Quinquennial Number of The 
Spectator which was issued May 1, 
was larger and handsomer than pre- 
ceding anniversary issues, with many 
interesting articles on different phases 
of the business. 


NORTHWEST CONGRESS PLANS. 


Insurance Gathering at Seattle in June 
to Be Big Event—Want to Make 
It Annual. 





Plans are under way for the Pacific 
Northwest Insurance Congress, which 
will be held in Seattle June 2 and 3, 
and it is expected that it will be the 
biggest life insurance event ever held 
in the Northwest. H. H. Ward, North- 
western manager for the Pacific Mutual 
Life and president of the Life Under- 
writers Association of Oregon, hopes 
to make it an annual affair. In outlin- 
ing the plans Mr. Ward says: 

“It is the intention of the promoters 
to make the Pacific Northwest Insur- 
ance Congress an annual affair, holding 
it different years in different cities. 
The president of the National Associa- 
tion of Life Underwriters, Mr. Neil D. 
Sills of Richmond, Virginia, is to be 
present as the guest of honor and will 
make the principal address at the ban- 
quet on Monday evening. Other well- 
known insurance officials and field men 
will be present to deliver timely talks 
on the various phases of our great 
profession. 

“Prior to the convention, a banqu2t 
will be given in Portland by the Life 
Insurance Association of Oregon on 
the night of Thursday, May 29th, at 
which President Sills will be the guest 
of honor. On the night of Saturday, 
May 31st, a banquet wili be given in 
Tacoma by the’ Tacoma Association of 
Life Underwriters to President Sills. 

“The Pacific Northwest Insurance Con- 
gress will be opened in Seattle, Monday 
morning, by an address of welcome by 
some city official and by a response 
from the Puget Sound Life Under- 
writers Association. This Will be fol- 
lowed by one or two stirring talks ac- 
cording to the time left for the morning 
session. The afternoon session will ba 
given over to two or three principal 
talks on ‘Opportunities in Life In- 
surance for Field Workers’; on ‘The 
Magnitude of Life Insurance’ and on 
‘Salesmanship in Life Insurance.’ AJ) 
of these talks will be given with the 
main object in view of helping the 
‘Man with the Rate Book’ to help him- 
self. 

“In the evening at the banquet, three 
illuminating talks for agents will be 
given by well-known men who will be 
the guests of the occasion, President 
Sills will be the principal speaker of 
the evening and will tell the agents 
present what the association movement 
has done in actual results for the indi- 
vidual man in the field. 

“On Tuesday morning the session 
will be given over to an Open Question 
Box. This Question Box will be pre- 
sided over by a successful life under- 
writer and any delegate present is 
privileged to ask any question which 
is pertinent to the business with the 
expectation that he will get an intelli- 
gent and helpful reply. Tuesday after- 
noon the delegates will be the guests 
of the Seattle association in a ride 
about town, and the convention will 
adjourn in time for all delegates to 
take night trains home.” 


THE WIDOW AND HER MONEY. 





By Unwise Investment She Loses For- 
tune Left by Her Husband—A Les- 
son in Monthly Income. 





No more striking argument for in- 
come insurance could be cited than that 
of the young widow who committed 
suicide some time ago because she had 
lost $100,000, left her by her husband. 
She had supposed it was invested in 
the safest manner, in a real estate 
mortgage, but the “family friend” who 
recommended the investment was “in- 
terested” and it proved to be worth- 
less. Had the husband left his wife 
& monthly income, the proceeds of an 
ample life insurance policy, his widow 
— be alive to-day and well provided 
or. 
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Money Makers 





JAS. A. STEPHENSON 


PRESIDENT 
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North American 
Life Insurance Co. 


General Agents and District Man- 
agers now considered for choice Terri- 
tory in Pennsylvania and other States. 
TOP NOTCH Ist year and Renewal 
Commissions. We have the Policies 


that DO SELL. 
We Are The Agent’s Company 
HOW? WHY? Write, or 
Call and See 
G. M. NETTLESHIP, 
Manager of Agencies, 


1333-7 Real Estate Trust Bldg., 
Philadelphia, Pa 


— 











THE 
MICHIGAN 
STATE LIFE 


DETROIT 


Insurance in force 
over 
$9,000,000.00 
Offers Policies and 


splendid commission 


unexcelled 
contracts 


direct with the Company to agents in 


OHIO--- MICHIGAN---INDIANA 

















The Equitable Life 
of lowa 


offers, as helps to selling its policies 
(which are liberal and up to date) 


Moderate Premiums, Highest Interest 
Earnings and Low Mortality 
Experience, resulting in 
LOWEST NET COST 


See Official reports or other publications 





A history of conservative and Econom- 
ical Management for more than Forty 
Years; Deposit of full reserve to secure 
Policies, ete. 

These are effective helps with intelli- 
gent prospects. 


Separate Territories to Agents 


LONG CONTRACTS—FAIR TERMS 
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HINTS TO BUSINESS GETTERS 





“In his mind, every 


The New new agent is con- 
Agent’s Point  stantly picturing him- 
of View self as up against 


one of two calamities, 
says J. F. Wellington, Superintendent 
of the Louisiana State Life. One of 
them never happens, and the other 
occurs so seldom that it is not worth 
noticing. 

“He always imagines that every man 
1e approaches is going to ask him some 
technical question concerning life in- 
surance that can be answered only by 
an actuary or a medical director. 


“Please remember this—The average 
business or professional man will never 
ask you an unanswerable question, be- 
cause those that he asks will be sug- 
gested by 
make, and you will naturally talk the 
features that you know. 

“fhe other ghost that haunts the 
mind of the new agent is the fear of 
competition. He has inherited from 
his grandfather the idea that, to be de- 
sirable, a policy must be issued in some 
Eastern State by a company whose as- 
sets are at least $300,000,000. Agents 
of the Eastern companies have persis- 
tently thrown the red pepper of assets 
and still mor2 assets into the face of 
the public until the dear people are too 
Llind to notice that the mountain high 
ets are surrounded by a stone wall 


a 


of liabilities that leaves nothing but 
tl extreme summit visible to the 
naked eye. 


“When you want to know the finan- 


cial strength of an individual, you 
schedule his assets and liabilities and 
get your answer in the difference. The 
percentage of assets to liabilities was 
formerly shown in the ‘Index,’ but was 
discontinued when some of the ‘big 


ones’ showed a margin of from six to 
ten per cent. only. 

“The only objection that can be 
urged against this Company by the 
most unscrupulous competitor is, that 
it is only one year old. Meet this with 
the statement that a five-dollar bill is- 
sued by a National Bank that is ten 
days old is just as good as one issued 
by some other bank that is fifty years 
in business. he bank notes placed in 
circulation by a bank with a capital of 
$50,000 are just as good as these put 
out by an institution having a capital 
of a million. Bank notes are good for 
their face value regardless of the size 
or age of the bank behind them, be- 
cause the issuing banks have complied 
with the law before they were allowed 
to place the notes in circulation.” 

* > - 


The wonderful power of 


Resource resourcefulness cannot be 
and the’ overestimated and is 
Agent surely an essential with 


the life insurance solici- 
tor who in his work comes in contact 
with so varied a class of people. 

The man with a specialty who meets 
only the people who are interested in 
that particular thing has little to over- 
come at the beginning of an interview, 
for the prospective purchaser knows 
much about the article in question and 
does not have to be educated in regard 
to it. 

While every prospect knows some- 
thing of life insurance and every man 
knows his duty in this regard, the fact 
remains and possibly always will, that 
he average man has to be urged and 
prodded and coaxed into taking life 
insurance. 

If one could open an office and sell 
insurance as one would any necessity 
of the people the business would per- 
haps be on a different basis than at 
present, Hundreds of skilled, high 


grade men are employing their utmost 
powers in the business as it is to-day. 
Some of the brightest minds of the 
country in every line, the law, medi- 
cine, 


finance, accountancy, salesman- 


some statement that you~ 


ship are giving their best to the sub- 
ject and insurance has become almost 
a profession. 

Even the humblest agent, the man 
who writes small polieies on a class of 
people who have meager incomes, is 
called upon to bring all his powers into 
play and to develop all his abilities in 
his effort to write business and meet 
competition. He must first overcome 
opposition, secure the interest of the 
prospect, present policy plan attractive- 
ly, be sufficiently forceful to know how 
and when to clinch the business. All 
this requires skill, tact, shrewdness, 
knowledge of human nature and a cer- 
tain firmness of purpose and the ability 
to cleave to the one idea—to get the 
business. 

Most general agents who have built 
up a successful agency will perhaps 
hook upon their first efforts and smile 
with pity at the crude methods em- 
ployed. But skill and tact have to 
come to these men through experience, 
just as a muscle grows by use. The 


mistakes made in the first year are cor- | 


rected in the second, the third sees a 





gain in quality of work and so on with | 


each year there is steady improvement 
as one profits by the work of the 
months that are past. 

Insurance is a line of work that de- 
velops every resource. 
versant a man is on all subjects the 


The more con-. 


easier the interview and the more like- | 


ly it is to be a successful interview for 
there is no ground on which the agent 
and his prospect may not meet. The 


man with only one idea may often find | 
it difficult just to get near his prospect | 


but not so with the all-round man. It 
is wise to cultivate yourself on all sides. 
So far as possible put yourself in har- 
mony with your prospect to the extent 
that you may approach him from any 
of these sides when you have discov- 
ered his particular interest or hobby or 
vulnerable point. When you are inter- 
ested in the interests of your prospect 
and have won through your courtesy, 


adaptability and resourcefulness, a 
man’s good will, the rest should be 
easy. 


It may be the day of speculation but 
with the insurance man “specialization” 
spells all things for if he is to be a suc- 
cess he must be so resourceful that he 
is armed at all points ready to meet 


the prospect on his own ground and 
to win.—The Security Agent. 
2 . * 
The idea of trying each 
Canvass week to canvass a better 
a Better class of prospects is an 
Class excellent one. Posey T. 


Harris, who represents the 
Life Insurance Co. of Virginia at Salis- 
bury, N. C., is giving some interest- 
ing advice on canvassing. “The agent 
should study the explanations of poli- 
cies,” he says, “and also carefully the 
contents of his instruction book that 
he may know how to explain any ques- 
tion about the policies he sells, as this 
makes an impression on his prospective 
policyholders, 

“He should put his whole heart, 
energy and ability in his work, then his 
results will be satisfactory to the com- 
pany and himself. He should learn to 
sanvass a better class of people each 
week, canvassing systematically the 
same territory each week. 

“Never have your prospects in ill 
humor with you. By canvassing a bet- 
ter class of business he not only helps 
the company, but adds to his pile of 
gold every week. And upon taking ap- 
plications, always collect as far in ad- 
vance as possible. By doing this he 
gets the insured enthused, and can 
always keep the advance payments on 
his insurance. 

“Upon writing new business he 
should explain the terms and condi- 
tions of the policies so that there will 
be no question or misunderstanding 
when the policy is issued and delivered. 
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METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


Of the People 

The Company By the People 

For the People 

The Daily Average of the Company’s 
Business during 1912 was: 

536 per day in Number of Claims Paid. 


6,765 per day in Number of Policies 


Issued and Revived. 


$1,605,814 per day in New Insurance 
Issued and Revived. 
$256,199.67 per day in Payments to 


Policyholders and Addition to Re- 
serve. 
$148,616.61 
Assets. 


per day in Increase of 


JOHN R. HEGEMAN, President 








J. G. WALKER, President 
E. D. HARRIS, Ist Vice-President 


Home Office - - 


OLDEST - 


Southern Life 


Insurance in Force 





B. H. WALKER, Assistant Secretary 


The Life Insurance Company of Virginia 


ORGANIZED 1871 
RICHMOND, VIRGINIA 


LARGEST 
Insurance 
The PIONEER Southern Industrial Life Insurance Company 
Its Policies are clear and definite in their provisions and their values are absolutely 

guaranteed 


85 cncnnesbemeivewes die nition .December 31, 1912 $8,470,628.54 
I i es ws inte ener senibtinnind December 31, 1912 6.902.526 $5 
Capital and Surplus............. .December 31, 1912 1,478, 


3 eawheese December 31, 1912 
Total Payments to Policyholders since Organization 


W. L. T. ROGERSON, 2nd Vice-President 
A. S. HURT, Secretary 


- STRONGEST 
Company 
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I sincerely believe that if every agent 
would go carefully over the policies 
and explain the contract, select the 
best prospects, and not force business 
upon the lives of persons not able to 
carry it, they would find a great help 

“I find not only in the company by 
which I am employed, but in other 
companies I have worked for, that 
many people are not pleased with their 


insurance just because they did not 
really know what they were getting, 
and I think that about fifty per cent. 


of the lapses in every district are due 


to such troubles. 
“Last, but not least, after getting 
business upon your book be sure to 


collect in advance, showing them that 
it is to their advantage to keep their 


insurance in advance. 
. * * 
Some very successful 
My Best life insurance men have 


Argument for a pet argument that is 
Business Men. always applicable and 
one that they have 
worked up to a high state of perfection 
and convincing quality. This might 
seem to be lacking in versatility, but 
perhaps isn’t when skilfully handled. 
I, J. Johnson of Phoenix, Arizona, who 
is agency director for the New York 
Life, says: 

“My best argument for business men 
is this: 

“If you are a business man you are 
in debt or you are liable to be in debt 
any day. To-day you have money in 
the bank, to-morrow you have it all in- 
vested and are borrowing ten, fifteen 
or twenty thousand dollars. Business 
men are nearly always in debt, trying 
to make money out of other people’s 
money. 

“Therefore, you should carry an 
amount of life insurance to protect 
your family in case of your death, at 


wipe out your 
your property 


enough to 
and leave 


least large 
indebtedness 


free and clear for them. You can carry 
this big protection for a very small 
amount of money and it is the only 


safe way—the only absolutely safe way 


of providing for those you love. There 
are nineteen billions of insurance in 
force in the world and thev are not 


fools who are carrying it; they are the 
best business men of the country, and 
they are carrying it for several 
reasons.” 
= ~ a 

Some agents are so filled 
with the subject of life in- 
surance that they just 
naturally talk it to every 
chance person they meet. 
And where will you find a subject of 
such ing interest to everybody? 
It’s romantic, appealing, adventurous, 
and at the same time a serious business 
proposition. It’s a topic of common in- 
terest to everyone. F. E. Reilly of Oak- 
land, Cal., an agent for The Prudential, 
is evidently such a one. 


He’s Just 
Saturated 
with It! 





surpass 





“My success as an agent,” he says. 
“has been secured by canvassing and 
re-canvassing, by continually mixing 


with the public and letting them know 
that I represent The Prudential Insur- 
ance Company. 

“I talk insurance to everybody whom 
I meet, even on the street cars, I make 
it a point while canvassing to be 
thoroughly good-natured and to make 
the habit catching. I also extend sym- 
pathy and encouragement to those who 
need these and in this way I make 
friends and get business. 

“My aim is to get as much business 
each day as possible, I never have the 
feeling that I have written enough, and 
have learned to enjoy my work 
thoroughly.” 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York 
corporation, office and place of business 
105 William Street, New York City. 
B. F. Hadley, President; G. A. 
Watson, Secretary and Treasurer. 
The address of the officers is the office 
Telephone 2497 





of this newspaper. 
John. 

Subscription Price $3.00 a year. 
Sing le copies, 15 cents. 

Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at 
New York, N. ¥.; under the act of 
Congress of March 3, 1879. 


PERPETUATING AN INJUSTICE. 





The failure of the Wisconsin Legis- 
lature to take any action on the bills 
introduced to relieve the Northwestern 
Mutual Life from extortionate taxes 
amounting to half a million dollars an- 
nually, demonstrates again how difficult 
it is to correct a wrong, when that cor- 
rection means the curtailment of a 
source of revenue to the State. It is gen- 
erally: believed that the legislators of 
Wisconsin realize the injustice of. the 
enormous taxes imposed on the com- 
pany, but to cut off a source of reve- 
nue seems to be one of the things that 
it is next to impossible for a govgrn- 
ment to do. It is very easy to get a 
revenue producing measure on the 
statute books and if unjust, it may be 
perpetuated rather than _ corrected, 
when correcting means reducing the 
State’s income. 





LIFE INSURANCE UNDISTURBED. 





Reports from all markets demonstrate 
the fact that the buying of stocks and 
bonds for investment or speculation is 
at the lowest ebb for years, says the 
Travelers Record, Financial conditions in 
Europe brought about by wars entailing 
an enormous waste, immensely in- 
creased expenditure for armament, the 
over-extension of credit in Germany. 
radical legislation, and not the least the 
growing extravagance by municipali- 
ties, governments and individuals gen- 
erally, has temporarily brought busi- 
ness development to a halt. 

It has become from experience a 
proverb that life insurance of all busi- 
ness is the least affected by such con- 
ditions. When men cease to invest or 
speculate they turn to life insurance 
as an investment guaranteed against 
loss, while extravagance itself leads 
many to hedge through life insurance 
against the ultimate results of the ex- 
travagance they have practiced. 

There is no better time than the 
present for an aggressive eampaign 
for new business. The only obstacle to 
success lies in the mental attitude of 
the agent himself in being affected by 
the depression of others. 





CLEAR-UP THE RUBBISH. 





All lovers of decency will endorse 
the “clean-up” movement that has 
now taken hold in a number of com- 
munities, and which gives promise of 
excellent results. The idea appeals 
with peculiar force to underwriters, 
for the disposal of ill-smelling and un- 
sightly rubbish, means better health 
for the people, and likewise a lessen- 
ing of the fire hazard. 

In New York city the present clean- 
up campaign is under the direction of 
the Board of Health, and ‘already hun- 
dreds of wagon loads of utterly use- 
less junk, much of it disease breeding, 
have been carted away and burned. 

Aside from the direct benefit accru- 
ing from the activity of the authorities, 
the campaign should prove a valuable 
object lesson to those who heretofore 
have been negligent in disposing of 
their rubbish. May the clean-up move- 
ment gain in popularity until “spot- 
less towns” become the rule instead of 
the rare exception in these United 


States. 





INSURANCE SOCIETY OFFICERS. 





Nominations Made for Election at An- 
nual Meeting to be Held May 27— 
F. C. Buswell for President. 

The nominating committee of the In- 
surance Society of New York, consist- 
ing of Charles H. Post, chairman; 
Willis O. Robb, Wallace Reid, Earles 
F. Holmes, Henry A. Fiske and Wil- 
liam H. Koop, annuunce the following 
ticket for the annual meeting of the 
society to be held on Tuesday, May 27: 
President, Frederic C. Buswell; vice 
presidents, Thomas A. Ralston; E. 
Emory Warfield; James Marshall, Ed- 
win W. DeLeon; secretary-treasurer, 
Edward H. Hardy; executive commit- 
tee, Frederick J. Walters, Alfred M. 
Best, Bertram E. Gendar, Geo. W. 

Hayes. 





DISTRICT OF COLUMBIA LAWS. 





Insurance Committee of American Bar 
Association Would Codify Them 
to Serve as Model. 





A hearing on the proposed codifica- 
tion of the insurance laws of the Dis- 
trict of Columbia was held by the 
Senate District of Columbia committee 
on Friday, when the insurance com- 
mittee of the American Bar Associa- 
tion explained its proposed plan of 
revising and codifying the laws of the 
District of Columbia that they may 
serve as a model for the States. The 
matter is being pushed to an issue by 
Ralph W. Breckenridge of Omaha. 





“The Business of Arson.” 

“Collier’s” of April 26, contained the 
concluding article in Arthur E. McFar- 
lane’s series on “The Business of Ar- 
son.” It is devoted almost entirely to 
reproducing material brought out in 
the New York and Chicago arson cases. 
Insurance men had ceased to read Mr. 
McFarlane’s articles weeks ago, because 
they found little in them that was likely 
to improve the arson situation and their 
manifest object was to fasten the odium 
on the companies. 


Talk County Insurance Fund. 





Freeholders of Essex County, N. J., 
are considering the practicability of 
creating a sinking fund for insur- 
ing public property under their care. 
For the past two years the insurance 
for the county has been placed by the 
Newark agency firm of Guerin and 
Williams. 


WANTS MODEL INSURANCE CODE. 
Congress Urged to Adopt it for District 
of Columbia by Bar 
Association. 





Members of the committee on insur- 
ance law of the American Bar Asso- 
ciation, consisting of Ralph W. Breck- 
enridge, of Omaha; A. I, Vorys, of 
Ohio, and Charles W. Farnham, of St. 
Paul, appeared before the Senate Dis- 
trict Committee last week and urged 
that Congress adopt a model insurance 
code for the District of Columbia. This, 
it is held, would serve to point the 
way to State legislatures. 

Senators on the District Committee 
showed themselves insympathy with 
the purpose of the insurance law com- 
mittee. Senator Kern, with others 
concurring, suggested that the commit- 
tee on insurance law prepare a Dill 
which would be a foundation on which 
the Senate Committee could work. 

Mr. Breckenridge indicated this 
would be done, in spite of the colossal 
nature of the work. It was generally 
agreed by Senator Smith, chairman of 
the committee, and other senators that 
the preparation of a model code was 
desirable. 

Mr. Breckenridge spoke for the com- 
mittee on insurance law. He called 
attention to past efforts of the Bar 
Association to get a model insurance 
code for the district and to the fact 
that in one of its reports the commit- 
tee on insurance law said the insurance 
laws’ in the district were ‘the worst 
in the United -States.” 





EX. COM. BALLARD NOT GUILTY. 





Insurance Official of Oklahoma Freed 
on Bribery Charge in Connection 
With Company’s License. 





Former Insurance Commissioner 
Perry A. Ballard of Oklahoma was 
found not guilty of the charge of ac- 
cepting a bribe at his trial at Okla- 
homa City. It was alleged that he 
accepted a bribe of $200 from J. T. 
Wood for the issuance of a license to 
a company to do business in Okla- 
homa. 

Ballard was the first public official of 
the list against whom the Grand Jury 
returned indictments for alleged graft 
in office to be prosecuted. Ballard did 
not deny getting $200 from Woods, but 
alleged he took the money for some 
special work that he did in examining 
and passing on some securities for 
Wood. He said he did not intend to 
take any money for the work that he 
did for Wood, that he merely did it at 
night outside of office hours as an ac- 
commodation. When he finished the 
work he said Wood insisted that he 
take $200 for his services, and that he 
finally agreed to take it. 





Hartford Institute Election. 





The Insurance Institute of Hartford 
at iis annual meeting elected the fol- 
lowing officers: President, L. N. Den- 
niston, Travelers; vice-presidents, 
casualty, H. P. Dunham, Aetna Life; 
fire, Frederick CC. Moore, Hartford 
Fire; life, J. M. Laird, Connecticut 
General; secretary, J. F. Noonan, Ori- 
ent; assistant secretary, J. S. Che 
howski, Aetna Life; treasurer, Dwight 
North, Phoenix (fire). 


Agent Must Be Recommended. 





Insurance Commissioner MecMasters 
of South Carolina has issued a circular 
to company managers saying that he 
will not hereafter issue licevses to 
agents unless he has a letter from the 
appointing officer of the company stat- 
ing that he knows such agent to be a 
fit and proper person to be licensed. 





A convention of the district and 
branch office managers of the American 
Surety Company was held in this city 
on Monday, Tuesday and Wednesday. 





OF PERSONAL INTEREST 











Frederick L. Hunter, claim manager 
for the Pacific Mutual Life, at the 
home office in Los Angeles, died April 
29. Mr. Hunter has been actively con- 
nected with the company for twenty- 
five years and in the capacity of 
Claim Agent has rendered faithful, un- 
tiring and consistent service. He was 
a man of sterling character and was 
held in high esteem by the many com- 
pany representatives. He was loved 
and admired by all those who knew 
him personally and his loss will be 
deeply felt by a wide circle of friends 
and acquaintances. Mr. Hunter was in 
the prime of life and his death claims 
a strong man when it would seem his 
best and most useful years were be- 
fore him. President George I. Cochran 
has appointed Blake Franklin to suc- 
ceed Mr. Hunter. Mr. Franklin has 
been connected with the . company’s 
Legal Department and has been in in- 
timate touch with the Claim Depart- 
ment for some time. He is a man of 
recognized ability and is exceptionally 
well qualified to take up the duties of 
his appointment. Mr. Franklin will be 
assisted by George H. Gregg who has 
for many years been with the Claim 
Department as traveling adjuster. 





Daniel S. Voorhees, who was the 
State treasurer, of New Jersey till a 
few months ago, when he gave way to 
Edward E. Grosscup, has been appoint- 
ed assistant superintendent of the real 
estate department of the Prudential 
Insurance Company, of Newark. He 
succeeds Tysilio Thomas, who has re- 
signed. Mr. Voorhees has for many 
years been a leading figure in the Re- 
publican politics of the State. When 
he became State treasurer to succeeed 
former Senator Frank O. Briggs in 
1907, he was county clerk of Morris 
County, an office he had held for many 
years. “Uncle Dan,” as he was always 
known to his intimates and political 
associates, was looked to by the Re- 
publican leaders of the State to keep 
Morris County in the Republican 
column, and had always’ succeeded 
until the Wilson landslide in 1910. 





William H. Hunt, president of the 
Cleveland Life Insurance Company, 
who has been abroad for some time on 
a tour of the Continent and the Medi- 
terranean, was at Marseilles, enroute 
for Paris, according to the latest ad- 
vices his friends have received. Mr. 
Hunt during his trip has touched the 
highways and byways of both ancient 
and modern countries, and being a 
lover of mankind and the achievements 
of men, he should be full of the in- 
spiration for bigger things for America, 
Americans, and particularly for the 
Cleveland Life, on his return, which 
will be about the middle of the month. 





R. C. and Frederick Aunspaugh, for 
many years managers for the North- 
western Mutual Life at Norfolk, Vir 
ginia, were among the leaders in a 
record-breaking campaign for a new 
Chamber of Commerce for the city, in 
which 1,638 members were enrolled. 
The citizens ef Norfolk are .very ep- 
thusiastic and predict a big increase 
in prosperity for the city. Messrs. 
Aunspaugh are prominent in all popv- 
lar movements in Norfolk and take a 
great interest in its civic affairs, 





W. L. Clayton, insurance commis- 
sioner of Colorado, will be succeeded 
in that office by Prof. Eppstein, of the 
State university, who stood first in the 
recent civil service examinations. Com- 
missioner Clayton claimed that the ex- 
aminations were illegally conducted 
and appealed to the courts to set aside 
the Civil Service Commission’s eligibil- 
ity list. The case went to the State 
Supreme Court where Commissioner 
Clayton was defeated. 
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WON'T FOLLOW HOME'S LBAD 


IN UNDERWRITERS AGENCY PLAN. 





Liverpool & London & Globe to Stand 
Pat on the Question Says Manager 
Henry W. Eaton. 


When the Home of New York an- 
nounced that the prevailing situation 
compelled it to start the Home Under- 
writers, although, as President Snow 
said at the time: “This does not mean 
that the Home has changed its view of 
the single agency question,” there was 
much speculation as to what effect this 
action would have on the big compa- 
nies that still remain without under- 
writers’ agency affiliations. The im- 
portance of the matter caused Manager 
Henry W. Eaton of the Liverpool & 
London & Globe to send the following 
letter to the agents of the company: 

“To our agents, 

“Gentlemen :— 

“The establishment by Fire Insur- 
ance Companies of Underwriters’ 
Agencies, by which course a multipli- 
cation of agency representation is ef- 
fected, has now grown to such large 
proportions as to invite—and indeed 
compel—some attention on the part of 
this office, which, so far, has highly 
preferred to confine its representation 
in towns and cities to a single agency. 

We have believed that in our system 
of agency limitation we were serving 
the interests of our representatives in 
no less degree than our own. We have 
supposed that our agents would dis- 
like to see in their own territory our 
company placed in the hands of a com- 
petitor, and that an avoidance of such 
a position, by us would have its re- 
ward in an increased devotion from our 
representatives and a correspondingly 
enlarged patronage, with its accom- 
paniment of care in selection of busi- 
ness. So far, we have certainly had no 
occasion to believe that in this view 
we have been in error. 

It is far from our wish to reflect in 
any way upon the action of any of the 
companies in your agency which have 
seen fit to operate underwriters’ agen- 
cies, for action of the kind is entirely 
legitimate. Its extension, however, 
has undoubtedly had the effect of 
largely augmenting the income of such 
companies ag have adopted the system, 
and recent extension of activity of the 
kind hag at length compelled us to 
confer with our representatives as to 
the course they would wish us to take. 
We accordingly invite your earnest 
attention to the subject, assuring you 
that it will be a pleasure, as well as a 
duty to you as our faithful representa- 
tives, to give to your communication 
our most respectful consideration.” 

James H. Southgate, of Durham, N. 











San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 





Surplus, - = - = 
Losses Paid by Chicago Fire, 1871 
Losses Pald by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 





U. $. Cash Assets, Dec, 31, 1912 $13,739,218.97 
4,015,972.92 
3,239,491.00 
1,427,290.00 
1,051,543.00 


C., president of the National Associa- 
tion of Local Fire Insurance Agents, 
wrote Manager Eaton as follows: 

“We note with great pleasure that you 
state your purpose to make no change 
in your existing methods of representa- 
tion. 

“Permit us to say we believe that 
you are in error when you express the 
opinion that the establishment of un- 
derwriters’ agencies by your competi- 
tors is entirely legitimate. True, their 
creation may be legal at the present 
time but not legitimate with respect to 
the great business of fire insurance, 
which interests itself primarily in the 
reduction of the calamity the country 
sustains through fire waste. 

“Granting that through the agency 
method the best progress has been at- 
tained toward the end sought in the 
equitable distribution and collection of 
the national fire tax to compensate in 
part for the national waste, that 
which would undermine or destroy or 
even weaken this method would prove 
even if legitimate, pernicious. 

“Are you reasonably sure of the 
correctness of your statement: ‘Its ex- 
tension, however, has undoubtedly had 
the effect of largely augmenting the 
income of such companies as have 
adopted the system?’ We have in mind 
one of the largest of American com- 
panies that operates the most conspicu- 
ous underwriters’ agency and the last fire 
tables show that its receipts decreased 
35,000 in 1912 as compared with 1911, 
whereas in other large agency compa- 
nies which have heretofore refused to 
establish an underwriters’ agency in- 
creased their premium income last 
year over 1911 more than $300,000. 

“Irrespective of our own personal 
opinion in the premises, there is a 
practical unanimity that has hitherto 
never existed among the agents, to 
maintain the American Agency system 
and oppose more strenuously than ever 
before anything that seeks its over- 
throw. We believe, therefore, that 
your purpose to steer the Liverpool & 
London & Globe in future, as hereto- 
fore, with respect to this issue, reflects 
the wisdom which has hitherto charac- 
terized its management.” 





Favor Separate Department. 


Insurance men of Rhode Island gen- 
erally favor Jivorcement of the insur- 
ance department of the State from the 
auditor’s office, and are petitioning for 
the bill now before the Legislature to 
that end. 





Under a law recently enacted inter- 
insurers, which heretofore have been 
transacting a large business in Mich- 
igan without charge of any kind, are 
required to pay a tax of two per cent. 
upon their premiums and the usual fees 
demanded of the stock companies. 


CHANGES IN INSURANCE LAW 


AFFECTING THE FIRE BUSINESS. 


Lists of Enactments of New York Legis- 
lature During Recent Session That 
are Now Law. 





Below is a list of the enactments of 
the New York Legislature during the 
session just past that are now the law, 
affecting the fire insurance business: 

Incorporation.—Section 110, amended 
by chapter 296 of the Laws of 1913, in 
effect April 16, 1913. The amendment 
authorizes fire insurance companies to 
insure against loss, including loss of 
use or occupancy by fire, lightning 
windstorm, tornado, cyclone, earth- 
quake, hail, frost, or snow, and by 
explosion whether fire ensues or not, 
except explosion risks specified in 
subdivision 7, section 70. 

Undertaking of Agent.—Section 134, 
amended by chapter 304 of the Laws of 
1913, in effect April 17, 1913. 

Public Adjusters; Certificate of 
Authority made Necessary.—Section 
158a, added by chapter 22 of the Laws 
of 1918, in effect March 11, 1913. 

Organizations for Assisting Under- 
writers in Insurance Business General- 
ly. Regulated.—Section 139, added by 
chapter 23 of the Laws of 1913, in ef- 
fect February 19, 1913. 

Organizations for Assisting in Es- 
tablishing Insurance Rates, Regulated. 

Section 140, added by chapter 21 of 
the Laws of 1913, in effect February 19, 
1913, 

Rate-Making Associations.—Section 
141, amended by chapter 26 of the Laws 
ot 1913, in effect February 19, 1913. 
Authorizes Superintendent of Insur- 
ance to appoint one or more examiners, 
and also makes other changes in the 
section. 


Agents’ and Brokers’ Certificates of 
Authority.—Section 142 is repealed by 
chapter 7, in effect March 3, 1913. The 
insurance law is amended by said 


chapter, by adding a new section to be 
section 142, “Agents’ certificate of 
Authority.”” This section defines the 
term “agent.” It provides for notice to 
Superintendent of Insurance im- 
mediately upon employment or ter- 
mination of employment of agent with- 
in this State, and also annually, in 
January, for the filing with him of a 
list of agents authorized to act as such 
within the State. Also makes changes 
in the requirements in regard to issu- 
ance and revocation of licenses to 
agents and brokers, and fixes penalty 
for violating provisions of section. 
3rokers’ Certificate of Authority.— 
Section 143, added by chapter 12 of the 
Laws of 1912, in effect March 3, 1913. 
Duties of tne State Fire Marshal.— 
Section 351, amended by chapter 204 of 
the Laws of 1913, in effect April 4, 1913 
Assistant to Fire Marshal.—Section 


1] 


353, amended by chapter 432 of the 
Laws of 1913, in effect April 30, 1913. 
Amended to include other village 


officers and failure of officer to compl) 
with requiremenis made a mis- 
demeanor. 

Reports by Insurance Companies, of 
Fire Losses, to the State Fire Marshal. 

Section 354, amended by chapter 433 
of the Laws of 1913, in effect April 30 
1913. 

Explosives. Transportation.—Section 
364, amended by chapter 393 of the 
Laws of 1913, in effect April 29, 1913 
Amended by omitting from exceptions, 


explosives used for agricultural pur- 
poses. 
Firearms.—Section 367, amended by 


chapter 214 of the Laws of 
effect April 4, 1913. Excepts from pro- 
vision of section, the testing of fire- 
arms upon premises of manufacturer of 
fire arms, subject to approval of State 
Fire Marshal. See Penal Law. 


1913, in 





PLAN FOR BIG ANNUAL MEETING. 
New York State Local Agents Associa- 
tion Arranges for Coming Albany 
Convention. 


The New York State Association of 


Local Fire Insurance Agents, which 
met at Syracuse, a year ago, will 
hold its next convention in Albany 
.~ June 24 and 25. This was decided at 


a meeting of the Executive Commit- 
tee held at the Onondago Hotel last 
week. Judging from the great interest 
manifested the meeting will be the 
greatest in the history of the Associa- 
tion. 

The committee discussed tentativ: 
arrangements for the convention pro- 
gram, but left the final details largely 
to the committees of Albany insurance 
men. Plans were made for a member- 
ship campaign which is expected to in- 
crease the association's membership 
from 500 to 1,000. 

Those present at the Syracuse Con- 
ference were: C. F. Peck of Water- 
town, president of the association: 
Glenn H. Johnson of Syracuse and F 
G. Horton of Owego, vice-presidents: 
C C. McNitt of Norwich, secretary and 
treasurer; E. S. Hawley of Buffalo, 
chairman of the Executive committee: 
Rk. F. Gilmore of Schenectady, EF. G 
Mosher of Watertown, R. S. Pavior of 
Rochester and C. A. Porth of Albany 





OF INCENDIARY ORIGIN. 





Firebug at Work in Augusta, Ga.—City 
to Offer Reward for His or 
Her Capture. 


Chief Reynolds, of the Augusta, Ga.., 
fire deparfment and State Fire Marshal 
Joyner are convinced that at least 
fires that have occurred in the 
city within the past month are of in- 
cendiary origin. The city council has 
offered a reward of $300 for the ap 


seven 


prehension of the guilty party or parties. 
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CIMICED 


Over $130,000,000.00 


Losses Paid in the United States 


HENRY W. EATON, MANAGER 
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RECOGNIZE NEEDS OF COMMUNITY 
Citizens Begin Fight to Reduce the 
Heavy Loss Record—Better Build- 
ing Laws Advocated. 





Thoroughly aroused as to th» need 
for improving conditions of their city 
from a fire protection standpoint, the 
authorities of Birmingham, Ala., have 
ordered the immediate installation of 
thirty additional fire plugs. 

The citizens generally appreciate the 
unenviable reputation Birmingham has 
earned because of its excessive fire rec- 
ord, and are advocating measures the 
adoption of witch would go a long way 
toward remedying the evils complained 
of. 

At a public meeting held on Friday 
under the auspices of the Alabama Fire 
Prevention Society, the shortcomings of 
the city from a fire underwriting stand- 
point were 1eviewed, speeches being 
made by President W. P. G. Harding of 
the Chamber of Commerce, who declared 
every man in Birmingham should co- 
operate with the work of the fire pre- 
vention society; by Hervey Laird of 
Montgomery, ceputy State insurance 
commission; Lloyd D. Batre, a well 
known insurance man of Mobile, who 
gave one of the best talks of the meet- 
ing; President W. H. Hackney of the 
Alabama Fire Prevention Society; Sec- 
retary Johnson of the Society, Chief 
Bennett, R. F. Manly, and others. 


No Report Made. 

No direct statement was made by offi- 
cials or members of the fire preven- 
tion society, 2s to the result of their 
work in Birmiagham. President Hack- 
ney stated that it would be about 30 
days before the full report could be 
compiled and made public, but that 
within two weeks something definite 
could be announced as to the condi 
tions revealed by the inspection. 

Several special agents made short 
talks, giving statistics of the enormous 
loss from fire in Birmingham and show- 
ing that something must be done and 
quickly, Birmingham leads the South 
in the number of fires, according to 
statements made at the meeting 

The main recommendation culled 
from all the speeches was an imme- 
diate cessation of equipping buildings 
with wooden shingle roofs. 

President Harding of the Chamber of 
Commerce made the opening speech. 

“That ‘an ounce of preventign is worth 
a pound of cure.’” said he, “is one of 
the oldest and truest adages of the 
ages. There is no place where it bet- 
ter applies then in fire risk and losses. 
Instead of hiring a lawyer to get us 
out of trouble to-day, we hire a lawyer 
to keep us out. Instead of getting a 
physician to cure our ills, the modern 
way is to get a physician to keep us 
well. The same new idea of things pre- 
vails in almost every phase of modern 
life. And there is no place where it 
is needed as bad as in fire prevention. 
There never is a fire but what there is 
waste. Fire insurance does not do away 
with the fact that there was so much 
material went up in smoke never to be 
recovered. Fire insuraiuce simply dis- 
tributes and eyualizes the loss. We re- 
member how ihe great San Francisco 
fire shook the financial conditions of 
the whole world. To prevent this 
waste, we must prevent the fires. 

“The fire insurance people realize 
this fact as well as any other class. 
They are doing a great work to im- 
prove conditions. They merit, and I 
believe they are receiving, the co-op- 
eration of the citizens of Birmingham 
in decreasing the enormous fire losses 
here.” 

Mr. Harding 


introduced President 


Hackney of the Alabama Fire Preven- 
tion Society, who made a short speech 





and presided over the remainder of the 
meeting. Mr. rlackney said: 
Of Benefit to Assured. 

“The name Alabama Fire Prevention 
Society is in itself explanatory and 
means nothing more nor less than a 
society for tie prevention of fires in 
Alabama. You will pardon me if I 
seem to unnecessarily dwell upon this 
point but the prevailing opinion among 
the public is that any organization 
composed of insurance men is neces- 
sarily a rate making body. This is so 
remote from our real purpose that our 
constitution and by-laws provide 
against local agents’ organizations or 
any question not relating to the phys- 
ical side of fire prevention and protec- 
tion of life and property. In fact, it is 
necessary that this distinct line be 
drawn if our work in this direction is 
to secure the best possible results. 

“Until recent years our endeavors 
have been to instruct you in the best 
methods of fire fighting, but seeing the 
fire waste of our state increase year 
after year, we now propose to remove 
the cause by the introduction of better 
building laws and ordinances as to care 
of explosives, such as gasoline, oils, 
accumulation of trash and so forth, and 
to impress upon your merchants and 
manufacturers the duty they owe, not 
only to themselves but to the com- 
munity to safeguard their property 
with every precaution against fire. We 
cannot accomplish this work single- 
handed and we are here to appeal to 
your better judgment and not only to 
enlist the co-operation of your city 
officials and local agents but the en- 
tire citizenship of Greater Birmingham 
to secure the enforcement of these 
laws. 

Nine Towns Inspected. 

“Our society will have been organiz- 
ed one year in July, and since or- 
ganization we have inspected nine 
towns in this State, and I’m pleased 
to say that the results have been very 
gratifying. You will readily see the 
interest our companies are taking in 
this fire prevention movement when I 
explain to you that each special agent 
is allowed whatever time may be re- 
quired to inspect one town each month, 
and this work is done irrespective of 
our other duties which ofttimes suf- 
fer by the delay. 

“Now that we understand one an- 
other I can feel in advance that our ef- 
forts will receive your full sympathy 
and support and that the week we 
have spent with you will not have been 
in vain. We therefore ask your kind 
consideration and co-operation and if 
each one of you would return to his 
home with a sense of personal respon- 
sibility to correct the dangerous condi- 
tions which you may observe in the 
property within your own control and 
observations, you will render a service 
to your town and State.” 

Secretary Johnson followed Mr. 
Hackney with a short statement re- 
garding the inspection” which the 
society had just completed here. “It is 
impossible to state exactly what has 
been done,” he said, “for the simple 
reason that there are some 5,200 indi- 
vidual reports on buildings which we 
will have to go over before we can 
compile the facts and reveal the true 
conditions in Birmingham. 

Much Bad Housekeeping. 

“T can state, however, that from a 
rough going through of these reports 
it appears that the careless storage of 
gasoline and other explosives and oils 
and bad housekeeping are the princi- 
pal bad conditions which have been 
found.” 

M. H. Tanner of Atlanta discussed 
the importance of fire prevention and 
of good housekeeping as a means of 
fire prevention: ° 

Mr. Batre of Mobile began his re- 
marks by making the startling state- 
ment that within the last few years, 
Mobile and Montgomery had come to 
be proud of Birmingham as the great 
industrial and commercial metropolis 
of the South, and that it would only be 
a few more years until Atlanta would 


think of Birmingham in the same 
spirit. 

“Any town that does things like 
Birmingham has got to go ahead,” 
said Mr. Batre, “and Birmingham is 
going to go ahead and will win the 
admiration of every other southern 
city. But before Birmingham becomes 
the undisputed metropolis and the 
pride of the South, she will have to 
get rid of her one drawback—her 
enormous fire loss. Figures in this re- 
gard are actually appalling. There is 
but one cause for it. Birmingham’s 
wooden shingle roofs have given the 
city this unfavorable position. And the 
only way to apply a remedy is to get 
rid of this combustible roof material.” 

Mr. Batre here presented his statis- 
tics. 

Chief Bennett Speaks. 

Chief Bennett began his remarks by 
regretting the absence of many of the 
prominent citizens of the city, whom he 
said should have attended the meeting. 
“Unfortunately,” said the chief, “Bir- 
mingham has reached another crisis on 
fire hazard conditions. The city leads 
in many things of which we all are 
proud but we also lead in fire losses 
and have gained a very unenviable 
reputation. 

“Wooden shingles are the fault. And 
the fault only can be remedied by the 
adoption of an ordinance by the city 
commission prohibiting wooden shingle 
roofs on any building erected in the 
future. In the course of 10 or 12 years 
that will gradually solve the problem. 
Every shingle roof in the city ought to 
be torn off to-morrow and _ replaced 
with non-combustible material. But 
this can’t be done. 

“The point is, that such building 
must be stopped in the future. There 
is not one single reason in favor of 
it. The only excuse anyone can offer 
for a shingle roof is that our fathers 
used them. An ordinance prohibiting 
them would in the next 10 or 12 years 
decrease the fire loss in Birmingham 
fully 50 per cent. 

“Gentlemen, it is easily possible for 
the shingle roofs in Birmingham to 
wipe the city off the map. A confla- 
gration started in this city would be 
beyond the control of the fire depart- 
ment or anything else. As we all 
know, this was originally a boom town. 
In the early days they could not erect 
buildings fast enough. Everybody was 
waiting for one to be finished. They 
had no building code, no building in- 
spector and nothing else. All they 
wanted was a building, and that’s what 
they got. As a result, Birmingham 
now leads the country in fire losses. 

Carelessness Causes Many Fires. 

“The present building code is all 
right, with the one exception of a 
wooden shingle roof ordinance. But in 
the meantime all of us must resort to 
better housekeeping. Many of thefires 
in Birmingham are caused by nothing 
more nor less than carelessness and in- 
difference. The city is greatly ham- 
pered by lack of funds, and yet in the 
last three years over $100,090 has been 
spent on the fire department. The 
city commissioners, the building in- 
spector’s department, and I hope it is 
not egotism to say the fire department, 
is doing everything in their power to 
keep down fire losses. The fire depart- 
ment has been accused of many things, 
but we never have been accused of 
starting a fire. 

“Let’s not let the insurance com- 
panies give Birmingham a bad rating 
and cause for complaint. The problem 
in a nutshell is for each man to keep 
his own place clean. In one of the 
city’s biggest stores a motto has been 
adopted which has been of great value. 
It is: ‘To-day’s Fires Originate in 
Yesterday's Dirt.’ That store is clean- 
ed up every day. There is no rubbish 
and scraps of paper and a hundred and 
one other things lying about or tumbled 
into piles in a corner. As I said be- 
fore, it is merely a matter of house- 
keeping. In spite of the shingle roofs 
we can greatly reduce our fire loss.” 

Mr. Laird, Captain Manly and others 


PLANNING FOR WIDE INQUIRY 


OHIO’S TURN TO INSERT PROBE 
Joint Legislative Committee to Investi- 
gate Charge of Discrimination in 
Fire Insurance Rates, 


Fire underwriters. cannot truthfully 
claim lack of attention from the law. 
makers just now, much as they would 
like to plead such a condition. New 
York, Wisconsin, Illinois, Indiana, haya 
each in turn had investigations into 
insurance affairs, and now New Jersey 
and Ohio are arranging for work along 
the same lines. Hearings will be held 
at Cleveland, Cincinnati and Columbus, 
by a joint legislative committee within 
a few days to determine whether there 
is discrimination in the tariffs charged 
Ohio property-owners for fire insurance. 

The first hearing will be held on 
June 3 in the Senate Chamber of the 
Capitol and all persons who have 
grievances are invited to make their 
complaints. These will be the basis 
of inquiry. The game course will later 
be pursued in Cleveland and Cincinnati. 

The members of the committee 
scouted the idea that objection will be 
made to the committee on any legal 
ground. ‘They said they knew of no 
interest which would care to rely on 
more or less technical grounds to fore- 
stall a complete inquiry. This idea was 
conveyed by T. B. Sellers, manager of 
the Ohio Inspection Bureau, with head- 
quarters here. 

The bureau is specifically named in 
the resolution of investigation, al- 
though Senator Mooney said he had no 
definite information against the organi- 
zation. Mr. Sellers told the committee 
he was quite willing to co-operate with 
the inquiry and promised to lay before 
the probers any books or papers that 
might be of use to it. 


WANT EXPERIENCE IN KANSAS. 





Insurance Comissioner Potter of Illinois 
Asks Companies to Supply 
Information. 

Fire insurance companies are in re- 
ceipt of a circular letter from Superin- 
tendent Potter of the Illinois Insurance 
Department notifying them to give 
their experience in the State of Kansas 
for the five years ending with 1912 by 
the year, showing premiums, losses and 
expenses for each year. It is thought 
that this is the opening of an inquiry 
as to whether fire insurance companies 
are not losing money in States with 
rating laws and making it up in Illinois 
and other States which do not have 
hostile legislation. Both Superintend- 
ent Potter of Illinois and Insurance 
Commissioner Hardeson of Massachu- 
setts have expressed the emphatic 
opinion that something should be done 
to prevent the taxation of Illinois and 
Massachusetts for the benefit of bad 
States like Kansas. 


spoke along the same lines. Mi. Laird 
assured the assemblage of the co-opera- 
tion of the State Insurance Depariment 
in reducing fire losses in Birmingham 
and all over the State. Captain Manly 
deciared the whole matter resolved it- 
self into a question of good citizen- 
ship. “Every fire is a crime,” said 
Mr. Manly, “in some way or other it 
can be traced to a crime of some kind 
by somebody.” 

Before the public. meeting began at 
4 o’clock, the society and the local fire 
insurance agents of Birmingham held 
an informal meeting at which they 
discussed the importance of an ordi- 
nance prohibiting shingle roofs on 
buildings erected in Birmingham in the 
future. A committee will probably ap- 
pear before the commission in the near 
future with this request. Speeches 
were made by R. A. Brown, Charlie 
Terry, John Leedy and others. 
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COURT ACTS ON BOARD RULES 


IN ALLEGHENY COUNTY DECISION. 





Restrictions Under Which Fire Under- 
writers must be Governed—Por- 
tions of Rules Declared Illegal. 





In the recent suit brought against 
the Board of Fire Underwriters of 
Allegheny County at Pittsburgh, Pa., 
the court held that certain rules and 
practices of the Board were in restraint 
of trade and ordered that they cease. 
In a further decision handed down last 
week, Judge J. J. Miller, who presided 
at the trial of the suit, which was in- 
stituted by the State through Attorney 
General John C, Bell, declares that the 
following rules and practices adopted 
and observed by the members of the 
board are contrary to public policy, 
jliegal and void: : 

“(1) Section 8 of article 9 of the by- 
laws, which reads as follows, ‘No mem- 
ber of this board shall place, procure 
or write any insurance for any person, 
firm or company (other than the as- 
sured) within the jurisdiction of the 
board and not a member thereof.’ 

Cancellation Illegal. 

) So much of section 5 or article 
12 of the by-laws as authorizes or re- 
quires, or has been consirued to 
authorize or require, the cancellation 
in the hands of the holder thereof of 
policies of fire insurance written upon 
risks in Allegheny county at rates 
other than the rates fixed by said board 
of fire underwriters of Allegheny 
county, whether such policies are 
written within or without the jurisdic- 
tion of the board by companies mem- 
bers or represented therein. 

“(3) The rule adopted by the board 
of fire underwriters of Allegheny 
county to the effect that no company, a 
member of or represented in said 
board shall have more than two agents 
with offices in the congested portion of 
the city of Pittsburgh, viz: between the 
Point and Thirty-third street, nor 
more than six agents outside of said 
congested district, but within the city 
limits, and that no agent whose office 
is located outside of said congested dis- 
trict may write policies on risks situate 
within the same, and that no agent 
whose office is outside of the limits of 
Pittsburgh may write risks located in 
said city. 

Must Allow Credit. 

“(4) The practice of making up 
rates upon individual risks through. the 
application of adopted schedules to 
surveys of such risks, of adding charges 
for alleged ‘fault of management’ or for 
other defects, without giving direct 
and express notice to the owner to the 
effect that such charges may be re- 
moved and the rate accordingly re- 
duced by the correction of said ‘faults 
of management’ or removal of other 
defects. 

“(5) The practice of concealing from 
all persons other than the owner of the 
risk or a member of the board ex- 
pressly designated by such owner, the 
way in which a rate on said risk has 
been made up and the reasons for, and 


the amount of ‘the various detailed 
items of charge and credit entering 


into the same, by refusing to permit 
any person, other than such owner or 
his designated agent, to examine the 
said survey and the makeup of the 
rate thereon. 

“(6) The practice of notifying mem- 
bers of the board of the amount of the 
final rate fixed by the board upon risks 
within its territory, without giving said 
Members any detailed information with 
reference to the amount of, and reasons 
for, the charges and allowances in- 
cluded in the ascertainment of such 
rate. 

Fire Marshal’s Status. 

“(7) The practice of employing the 
fire marshal of the county of 
Allegheny as secretary of said board: of 
Fire Underwriters of Allegheny county 


or permitting the fire marshal to be a | 
member of, or connected in any way 
with, said board. 


“II, And it is further ordered ad- 
judged and decreed that an injunction 
issue perpetually enjoining and _ re- 
straining tthe defendants and_ the 
officers, directors, agents and employes 
of the corporate defendants and each 
and every one of them from: 


“(1) Conducting the business of fire 
insurance in the county of Allegheny 
and immediate vicinity in accordance 
with the above-mentioned and specified 
by-laws, rules and practices herein ad- 
judged and decreed to be contrary to 
public policy, illegal and void. 

Fines Defined Illegal. 

“(2) From maintaining in any consti- 
tution and by-laws through the instru- 
mentality of said board of fire under- 
writers of Allegheny county, or in any 
other manner, rules which impose fines 
or penalties upon any member or mem- 
bers of said board for violation of the 
above mentioned by-laws, rules and 
practices herein declared illegal and 
void. 

“(3) From hereafter employing any 
fire marshal of Allegheny county, or 
assistant fire marshal, secretary of 
said board of fire underwriters of 
Allegheny county, or in any other 
capacity, and from permitting said fire 
marshal or assistant fire marshal to be 
a member of or have any connection 
whatever with said board. 

“III, And the defendants and officers, 
directors, agents and employes of the 
corporaie defendants, severally or 
through the board of fire underwriters 
of Allegheny county, and each of them, 
are hereby perpetually enjoined from 
conducting the business of fire insur- 
ance in said county of Allegheny and 
vicinity in accordance with the rules, 
regulations and practices referred to 
and condemned in said thirteenth and 
twenty-third findings of fact, and from 
inflicting upon any member or members 
of said board any fines or penalties for 
a violation of the rules, regulations and 
practices referred to and condemned in 
said thirteenth and twenty-third find- 
ings of fact, and from inflicting upon 
any member or members of said board 
any fines or penalties for the commis- 
sion of any act, matter or thing com- 
manded, directed or authorized by the 
terms of this decree. 

“IV. And it is further ordered, ad- 
judged and decreed that the defendants 
and the officers, directors, agents and 
employes of the corporation defend- 
anis, and each and every one of them 
and the board of Fire Underwriters of 
Allegheny county, through whom they 
operate shall. 

Change in Rates. 

“(1) In all risks within the territory 
of said board, subject to schedule rat- 
ing, which may be hereafter rated or 
upon which the rate may be changed, 
asceriain an adequate and reasonable 
rate to be computed by applying the 
provisions of the proper schedule, as 
adopted by said board, to survey or 
resurvey of said risk, noting thereon in 
cents or percentage, the amounts added 
to the adopied key rate for specified 
charges or penalties, or both, in the 
particular risk under’ consideration, 
and in like manner the amounts de- 
ducted from the gross rate thus com- 
puted for specified credits or allow- 
ances; thereby ascertaining and stating 
on said survey and make-up of rate 
the net rate considered an adequate 
and reasonable rate for said risk. 

“(2). One copy of such survey, with 
said key rate, charges, penalties, cred- 
its and allowances and net rate noted 
thereon, made up substantially in the 
form of Commonwealth's exhibit, No. 
5; in this case (being the survey and 
rate upon the premises at 625 Liberty 
avenue), shall be kept on file in the 
office of said board of fire underwriters 
of Allegheny county, and shall during 
ordinary business hours, be open to in- 
spection and examination of each and 














Capital Stock o . 
Liabilities - ~ - 
Spe 1 Reserve Fund 
Net Surplus - - 





Total Assets’ - 


P. L. HOADLEY, President 
C. E. SHELDON, Vice-President 





FIRE, TORNADO & AUTOMOBILE INSURANCE 


American of Newark 


Chartered in 1846 


- $1,000,000.00 
- 5,431,072.05 
- 300,000.00 
- 3,135,102.52 


$9,866,174.57 


C. W. BAILEY, Secretary 
F. HOADLEY, Assistant Secretary 





























every member of said board of fire un- 
derwriters of Allegheny county, and to 
the inspection and examination of eac 
and every owner of property insured by 
or through any insurance company, a 
member or representative in said 
board, or by or through any member 
of said board. 
May be Inspected. 

“(3) Each and every survey and 
makeup of rate heretofore made up 
and now on file in the office of said 


Board of Fire Underwriters of 
Allegheny county, shall likewise be 


open to the inspection and examina- 
tion of each and every member of said 
board, and to the inspection and ex- 
amination of each and every owner of 
property insured by or through an) 
member of said board. 

“(4) Whenever hereafter any rate is 
made or changed on any risk within 
the jurisdiction of said board, a full 
and true copy of the survey or resur- 
vey of said risk, with key rate on ail 
charges, penalties, credits, and allow- 
ances and net rate plainly noted there- 
on, and made up substantially in the 
form of said Commonwealth’s exhibit 
No. 5 shall forthwith be handed or 
mailed to the owner or owners of the 
risk described in said survey and sub- 
ject to such rate, and said schedule 
and make-up of rate shall contain in 
a conspicuous place and in large type a 
notice to the owner or owners of the 
risk covered thereby directing atten- 
tion to the charges and penalties, if 
any, included in the rate established 
for said risk, and giving notice to said 
owner or owners that said rate may be 
reduced by correction of the defects or 
faults of management for which 
charges or penalties have been made or 
inflicted in making up said rate 

“(5) No rate or schedule of rates in- 
tended to apply to any risk or risks 
within the jurisdiction of said board 
shall be adopted, or established, upon 
condition that the whole amount of in- 
surance on such risk, or any specified 
part thereof, shall be placed at such 
rate or rates; nor shall any rate be 
adopted or fixed which discrimina‘es 
unfairly between risks within the juris- 
diction of said board. of essentially the 
same hazard, or which discriminates 
unfairly between risks belonging to the 
classifications having substantially the 
same loss record and which are 
similarly protected against fire. 

“(V) The defendants are hereby di- 
rected to pay the costs.” 


THREE GARAGE FIRES. 


Chicago Suffers Heav Automobile 
Loss in One Day—tInvestigation 
Ordered, 

“An investigation has been ordered 


of the three garage fires that occurred 
at Chicago on Friday last, in which an 
ageregate loss of $445,000 was sus- 
tained. 

The first fire was in the garage of 
Robert Bland, 416 East 47th street; 
the second in the Cottage Grove avenue 
garage of the American Motor Livery 
Company, and the third in the Oakland 
Auto Livery Garage, 826 East 39th 
street. 

Explosion of gasoline was the cause 
assigned for each of the fires, 


JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS, 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 


Statement, January 1, 1913 
Cash Capital... .. $1,000,000.00 
Assets......... 7,213,762.27 
Net Surplus .. .. 2,613,814.88 
Surplus for Policy 

Holders ....... 


HEAD OFFICE 
Cor. William & Cedar Streets 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - - $1,000,000.00 
Cash Assets . - 4,985,658.00 
Cash Surplus to Policy 
Holders - - - 1,911,592.00 


The real strength of an insurance company is in 
he conservatisr f ita management, and the man 
wement of THE HANOVER is an absolute as 


surance of the security of ite policy 
Kn. EMORY WARFIELD - President 
JOSEPH McCORD ~- Vice-Pres. & Sec’y 
WILLIAM MORKISON - 
JAMES W. HOWIE - ° 


Asst. Sec'y 
Gen. Agent 
HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 











WESTERN axo 
ATLANTIC FIRE 


INSURANCE CO. 


NASHVILLE, TENN. 


CAPITAL - - - - - $200,000.00 
NET SURPLUS - - - $122,760.50 


H. H. RIMINGTON, Manager 
C. A. ROWLAND, Special Agent 
21 S. Linwood Ave. - - Crafton, Pa. 
OPERATING IN 
Pennsylvania, Obio, Maryland, Virginia, West 


Virginia, Tennessee, Kentucky, Alabama, 
Louisiana, Indiana, Illinois and Colorado 
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UNIFORMITY IN DWELLING RATES. 


Plan Suggested for More Equitabie 


Rating of Dwellings and Stabies 
in Massachusetts. 


After devoting more than twelve 
montis to the consideration of a plan 


for the more equitable rating of dwell- 


ings and. private barns in Massa- 
chusetts, ‘he special committee of the 
New England Fire Insurance Exchange 

iving the matter in charge reported at 
a recent meeting of the organization, 
the matter going over for action until 
he th. 

The recommendations of the Com- 
mittee are as follows: 

“It has seemed to your executive 
committee that the question was of 
sufficient importance to warrant the 
consideration which has been given it, 
extending over a period of more than a 
vear, to the end that the matter might 
be presented in a form which would 


be as compleie as possible and which 
vould recommend itself to all concern- 
ed as being a long step toward that 
iniformity of rates and rules which 
present day practice seems to demand. 

This work has been carried on in 
conference with a special committee of 


the Massachusetts Mutual Union and 
the Rhode Island mutual companies, 
and in the form presented has received 
heir approval. 

The Mutual Union has filed with 
our committee a detailed schedule of 
revised differentials based on our 


rates which the Union has adopted and 
which your executive committee are 
satisfied will leave practically un- 
changed the present basis of competi- 
tion between the stock and mutual 


companies. 
“It has also been agreed that a con- 








ference committee representing the 
mutual companies ill be tablish d 
for the purpose of taking up w with your 
executi committ an} ferences 
that may rise as to the application of 
is sched 
Your executive committee would 
iso state that the have included in 
) ndati ili the rules and 
:sification of apartment houses 
adopted b he Boston Board and also 
he rates for Class B. which will 
l per cent of the 
{ a n \ i os chi ts il 
entical wi I ton 1 $ 
On the adoption of these rates it is 
he intention of the executive commit- 
tee to have he Engineering Depart- 


ment, in conference with the Mutual 
sif he cites and towns ac- 
their fire protection ana 


the proper respective races 
‘ious tariffs as expeditiously 
It will, of course, be un- 





iat the promulgation in such 


tariffs will appear in a much simpler 
form than on the enclosed sheet, which 
includes all classes and also the five 


year as well as the annual rate 
The following is a brief recapitula- 
tion of what will be accomplished by 
the adoption of these recommendations: 
“yy Classification of dwellings uni- 

form with the Boston Board 

“2. Uniform rates for dwellings ac- 
cording to the protection afforded with 
gnition of the shingle roof hazard 
in accord with Boston Board 








rates 2 whole 
mn An increase in the minimum rates 
for apartment houses beginning with 
the three-family apartment and gradu- 
l ly the number of 

en ases 

4 Reco on of the fact that the 
present rate for unprotected dwellings 
j | i inadequate, by making 
the rate 40 nts when of frame con- 
ructior ind miting the term to 


“5. Recognition of protection as be- 


ig of some advantage to summer 
dwellings b miting the term to three 
years when unprotected and allowing 
five year policies when protected, but 


leaving the annual rate as at: present, 
rr cents 


“§. By limiting the term to three 


THE EASTERN UNDERWRITER 
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vears for unprotected dwellings both 
summer and all the year (farm 
property now being so limited), we will 
have a uniform rule which distinguish- 
es between protected and unprotected 
dwellings of all classes by allowing five 
year policies when under protection, 
and only three year policies outside of 
protection.” 


“IN EXCELLENT CONDITION.” 





Alabama Insurance Department Finds 
Much to Commend in Southern 
States Fire. 


All well wishers of honestly conducted 
insurance institutions will appreciate 
the good words said of the Southern 
States Fire of Birmingham, by W. R. 
Halliday consulting actuary represent- 
ing the Alabama Insurance Depart- 
ment 

Mr. Halliday’s report reads in part as 
follows: 

“The underwriting is now in the 
hands of an _ experienced insurance 
manager, Mr. Sumter Cogswell, and a 
much larger volume of business has 
been done since he took charge in 
March last. 

“There is a reduction of about 
$8,000 in the amount of surplus as 
shown by the Company in its statement 
as filed with the Department. This is 
due mainly to the fact that at the date 
of the examination it was possible to 
estimate the liabilities more accurately 
than could be done at the date of filing 
the statement. The amount consists of 
extra reserve for possible loss on cer- 
tificates of deposits, on law suits in 
progress and on the value of bonds. 
These extra reserves do not reflect in 
any way on the management. 

“These have been materially reduced. 
The staff is as low as is consistent 
with efficiency. 

“A great improvement has taken 
place in the company since it was ex- 
amined by me two years ago. The 
company appears to be getting a high 
class of business, the management 
seems to be efficient and the books and 
records are in good order. Every 
courtesy was extended to your examiner 
by the officers and staff in the course 
of the examination.” 

The examination shows the Company 
io have a capital stock paid up in cash 
of $2: } total income and assets of 
and a surplus over all lia- 
bilities of $93,247.69. The examination 
was made up to and including Decem- 
ber 31, 1912. 

The officers and the Company are to 
be congratulated on the healthy condi- 
tion of affairs as shown by this examin- 
ation. 





APRIL’S FIRE LOSSES. 


Total $16,738,250 Which is Slightly 
Above Last Year—Four Months 
are Less by $20,000,000. 

The losses by fire in the United 
States and Canada during the month of 
April, as compiled by The Journal of 
Commerce and Commercial Bulletin, ag- 
gregate $16,738,250, as compared with 
$16,349,400 for the same month in 1912. 
The fire losses during the first four 
months of 1913 have reached a total 
of $76,527,100, or over $20,000,000 less 
than the record of the first four months 
of 1912, when the figures were $97,- 
255,059. The April fires this year were 
widely distributed throughout’ the 
country, with no sweeping fires record- 
ed. There were some 276 fires during 
the month, which in each instance 
caused an estimated property damage 

of $19,000 or over. 
Plan Mutual Gompany. 

Members of the Omaha Manufactur- 
ers Association plan to start a mutual 
insurance company, once the new 
Nebraska law on workmen’s compensa- 
tion becomes operative, which will be 





rance Company, Ltd. 


THE YORKSHIRE °°! or ome cmocane 


Established 1824 


The “YORKSHIRE?” is the Oldest and Strongest of the ey ine Fire Companies not here- 
tofore represented in the United States 


K & DuBOIS, U.S. Managers 
0. E. LANE, Superintendent of Agencies, 80 Maiden Lane, New York 
New York Life Insurance & Trust Co., U. S. Trustee, 52 Wall Street 


PACIFIC COAST DEPARTMENT, McClure Kelly, Manager, San Francisco, Cal. 
NORTH & SOUTH CAROLINA DEPARTMENT, Harry R. Bush, Manager, Greensboro, N. ©, 
SOUTHEASTERN DEPARTMENT, Dargan & Hopkins, Managers, Atlanta, Ga. 


ERNEST B. BOYD, Underwriting Manager 








“STRONG AS THE STRONGEST” 


The Northern Assurance C0. 


(LTD., OF LONDON) 


| EN ORGANIZED 1836 
ENTERED UNITED STATES 1876 


lus. Cc. of America, Losses Paid - ~- $85,000,000 


Losses Paid in U. S. - $28,000,000 
EASTERN AND SOUTHERN DEPARTMENTS 


55 John Street 


NEW YORK CITY 




















WOOD BROTHERS 


(GEORGE E. WOOD) 


Insurance 





100 WILLIAM STREET 


NEW YORK CITY 











NET SURPLUS 


DANIEL H. DUNHAM, President 
A. H. HASSINGER. Secretary 


Firemen’s Insurance Co., Newark, N. J. 


Statement January 1, 1913 


OE es SE RE Es AOR a SRE are $1,000,000.00 
Re-Ineurance Reserve ...... 00005 cccccccccccesccsces 2,781.578.19 
A erctccwceneine See assdeoceduees 331,961 11 

ER ees 50s eka N Sih Lear eee pease As . _2,723,239.49 
Bh is HES 6 oa o icin cceiies aedaewcievess ~405:46%'s $6,836,778.79 


During a successful record of 57 years this Company has paid losses exceeding 


$ 12,500,000.00 


CHARLES COLYER, Vice-President 
JOHN KAY, Treasurer 











THE wanes FIRE INSURANCE COMPANY ae BY THE 
TATE OF NEW JERSEY (Chartered 1811) 


NEWARK FIRE INSURANCE CO. 


NEWARK, N. J. 


STATEMENT JANUARY 1, 1913 


) ASSETS....... satetale aaa eae atest ee’ - $1,918,742.71 
NO i i ica tng nla guste aaa 500,000.00 
Y SURPLUS TO POLICYHOLDERS eavita wat $1,228,824.81 


Responsible Agents wanted in Cities and Towns where 
Company is not now represented’ 
EDGAR J. HAYNES, Pres. 


THOMAS L. FARQUHAR, Secy. 








WM. G. WHILDEN, President 


New Jersey Fire Ins. Co. 








July 17. 





GEO. E. LYON, Secretary 


NEWARK, N. J. 


Paid In Cash Capital - $$ 900,000.00 
Being Increased to . -  1,000,000.00 
Net Surplus Over . . - 500,000.00 


Fire, Tornado, Lightning & Automobile Insurance 
AGENTS WANTED 
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TRYING TO GET COMPANIES BACK. 





(Continued from page 1.) 


way to resume, or do business in Mis- 


souri. 
Should any change in the situation 
occur, you may rely upon committee 


for prompt and definite advices. If the 
proper solution of the problem is offer- 
ed, you may be sure that we will act 
with due regard for the interests of all 
and it will be submitted to all compa- 
nies in advance. 

The injuncticn regarding cancclations 
has been modified to permit individual 
cancelations in the usual course of busi- 
ness. 

The quo warranto proceedings are 
still pending. 

Missouri Committee. 

Companies received the following let- 
ters on Monday of this week: 


Business Mens Committee. 
St. Louis, Mo., May 10, 1913. 
Gentlemen: 

The insurance situation in Missouri 
has now, we think, been cleared up. 
We inclose you copies of letters from 
the Attorney General, the Governor and 
the Insurance Commissioner, giving 
their interpretation of the law, guaran- 
teeing that you can do business in Mis- 
souri with absolute safety under the 
law. We have no interest in this mat- 
ter other than to see that the property 
interests of the State have adequate in- 
surance facilities for protection, but we 
are certain you can rely upon the good 
faith of the State Officials in the assur- 
ances given. If you desire to operate 
in Missouri, you should, as soon as 
practicable, notify your agents here ac- 
cordingly, and communicate your in- 
tentions in this regard to the Insur- 
ance Commissioner. If you should be in 
any doubt you could take up the matter 
at once with your counsel. 

If there is any information you may 
desire that we can give you, w° would 
be glad to furnish it. 

Yours very truly, 
Paul Jones, Chairman, 
May &th, 1913. 
Hon. Paul Jones, 
Chairman Business Men’s Committee, 
St. Louis, Mo. 
My dear sir:— 

Replying to your inquiry regarding 
the fire insurance situation in this 
Stat 

| have written the insurance compa- 
nies several letters stating my position 
and will explain the same to you. 

The Orr anti-trust law does not pro- 
hibit insurance companies from having 
and maintaining Actuarial Bureaus in 
this State. This department has no 
authority under the laws of Missouri to 
fix or regulate rates charged by insur- 
ance companies and there is no law in 
Missouri fixing rates. 

The fact that two or more companies 
write insurance at the same rate is not 
of itself a violation of the laws of Mis- 
souri. 

I am willing to notify the insurance 
agents throughout the State and the 
public that Actuarial Pureaus may be 
established ane that the mere fact that 
any two or more companies using the 
same rate or rate sheet is no violation 
of the law. All prosecuting atiorneys 
of the State will be notified to the same 
effect and instructed that no prosecu- 
tion shall be instituted against the com- 
panies on this account and if any such 
prosecution is instituted contrary to my 
opinion, I will direct a dismissal of the 
same. 

Any compaisy desiring to return to 
this State upon these conditions and 
under this statement shall have the priv- 
ilege of doing so and if they in good 
faith continue writing business in this 
State I will dismiss as to them in the 
Supreme Court. They must come back 
into the State, however, before the case 
is submitted which will be in about fif- 
teen or twenty days. 

Very truly yours, 
(Signed) John T. Barker, 
Attorney General. 
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EXECUTIVE OFFICES. 
STATE OF MISSOURI. 
CITY OF JEFFERSON. 

May 8th, 1913. 


Mr. Paul Jones, 
Chairman Business Men’s Committee, 
St. Joseph. Mo 
Dear sir:— 

In reference to the insurance situa- 
tion will say the insurance companies 
operated in Missouri under an anti- 
trust statute from 1895 to 1911 when the 
Oliver law was enacted. The last legis- 
lature enacted two laws known as the 
Orr laws. One of these repealed the 
Oliver law and contained an emergency 
clause and became effective upon the 
signing of same. The second Orr bill 
merely reinstated the old anti-trust 
law, in force as stated from 1895 to 
1911, word for word, Ietter for letter, 
with the exception of one new section 
which was xdded, merely declaring 
what would vonstitute a prima facie 
case. This new section, as I have 
stated time and time again, in no way 
strengthens the old anti-trust statute, 
as it is merely declaratory of what the 
law was and is upon the subject, and as 
declared by the Supreme Court of the 
State, in the case of State ex rel Fire- 
men’s Fund Insurance Compary, 152 
Missouri, Page 1. 

I restate to you now that the new 
law in its entirety is the same as the 
old anti-trust statute, plus the construc- 
tion placed upon it by the Supreme 
Court. The action of the insurance 
companies, therefore, is and has been 
“MUCH-A-DO about nothing.” They can 
do business in the State of Missouri 
under the Orr bill in the same way it 
could do business in the State under 
the old anti-trust statute. I take it 
that no one posted upon the subject 
would controvert so plain a legal propo- 
sition. 

This statement as to the law, 
my pleasure to give to the 
ing of Bankcrs and Business Men in 
the city of St. Louis last week and has 
been my position in interviews from the 


it was 


open meet-| 





first and from which I make no change 


whatever. 

Had not the 
the old anti-trust statutes, after repeal- 
ing the Oliver law, then the insurance 
company wou'd have been left to do 
business in Missouri without any law 
effecting or controlling them in the mat- 
ter of rates ard rate questions, a con- 
dition’ which would have been against 
public policy and the pblic interests. 

Yours very truly, 


(Signed) Elliott W. Major, 
Governor. 
INSURANCE DEPARTMENT. 


STATE OF MISSOURI. 
Mr. Paul Jones, Chairman, 
Business Men's Committee, 
St. Louis, Mo. 
Dear sir:— 

From the inception of the fire insur- 
ance disturbances I have consistently 
contended that the Orr measures were 
in effect but the re-enactment of the law 
under which the Companies operated 
in this State from 1895 to 1911. The 
one additional section of which the 
companies complain, when reasonably 
construed, is Sut declaratory of what 
the Supreme Court had years ago an- 
nounced was an unwritten part of the 
old law. 

Were this additional section omitted, 
the law would be just as effective and 
far-reaching as it is in its present form. 
The insurance companies can with 
safety do a profitable business in this 
State under »%ur present laws and it is 
my intention to at all times treat them 
fairly. I want to also assure the com- 
panies and the public that during the 
next four years the Insurance Depart 
ment will do all within its pcwer to 
bring about a reduction of the fire 
waste in this State. Much can be done 
along this line if I can secure the co- 
operation of the companies, municipal 
authorities and the public. 

Very truly yours, 
(Signed) Charles G. Revelle, 
Superintendent of Insurance. 


legislature reinstated | 





COMPLETES ORGANIZATION. 





First National Fire $2,000,000 Capital | 
and Surplus Fully Subscribed 
—Company’s Officers. 





Announcement 


Washington, D. C., that the 
each of capital and surplus of the Com- 
pany has been fully subscribed. Of 


this large amount over. $1,250,000 has | 
the balance being | 


already been paid in, 
collectible in monthly installments, 
which will be taken credit for in the 
December 31, 1913, statement, 

The cost of organizing the First 
National up to the close of last year, 
according to the report made by 


Actuary S. H. Wolfe of New York city, | 
inspection of the Com- | 
was 12. 6 per cent. on the | 


after a rigid 
pany’s record, 
757,65 surplus then 
subscribed. The wo a 
has been placed with the original share- 
holders at a greatly reduced cost. 


are: 

Robert J. Wynne, president; Frederick 
S. Dudley, Fred T. Du Bois and Robert 
R, Tuttle, vice-presidents; S. J. John- 
son, secretary; William J. Davis, assist- 
ant secretary and Leslie Cramer, treas- 
urer. 


WESTERN 
ASSURANCE CO. 


of Toronto, Canada 








UNITED STATES BRANCH 


January 1, 1913 


BI csusseccccevesnes eececeeess- $2,464,562 05 
A TAT: cnsviesentsonenss 1,018,318.63 
HON. GEO. A. COX, President 

W. R. BROCK, Vice-President 


W. B. MEIKLE, Gen. Manage: 


is made by the man-| 
agement of the First National Fire, of | 
$1,000,000 


of the stock | 


The officers of the First National Fire 
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| “The Lenting Fire Insurance Company 
of America” 





CASH CAPITAL, $5,000,000.00 
WM. B. CLARK, President 


Vice-Presidents, 


HEnkY E, REEs A. N. WILLIAMS 
‘retary, 
ES z SLOAN 
Assistant Sex ries 
E. 8. ALLEN GU y . "‘BEARDSI EY 


RALPH B. IVES 


W. F. WHITTFLSEY. J1 


. Marine Secretary 








The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs for 
Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL SERVICE 
EXECUTIVE OFFICE 
30 Vesey Street, New York 


AGENCIES 
ao5 Ronee Street, Boston, Mass 
ock Building, Chicago, Ill 


1: abd Mast: m Building, Cincinnati, 0 


yh ve : padin 1g. Ki; Pittebure. i Pa 
Ww. Building, nsas City 
S18 Boe fuilding, San Francisco. ot 


304 Ooh ral Building, Seattle, Wash. 
Utica Fire Alarm Telegraph Co ee 


-Y 
The Northern Electric & Mfg. ¢ ‘9. ° °.. a. 
op He al, Can 
Arpliances Co.. 
Johannesbur a th Africa 


Colonial Tradir 1g Co., Ane 
one 


F. P .Danforth, 1060 6 alle Ric ra, 
Rosario de Santa Fe, Argenti 


General Fire 


Panama 











CAPITAL 


HUDSON UNDERWRITERS 


AGENCY OF 


LUMBER INSURANCE COMPANY OF NEW YORK 


THE 


$400,000 





84 WILLIAM STREET 





NEW YORK 











INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, 


United States Branch 
92 William Street, New York 


ENGLAND 


RICHARD D. HARVEY 
United States Manager 








THE NORTH RIVER 
INSURANCE CO. 


OF NEW YORK 
95-97-99 William Street, N. Y. City 


INCORPORATED 


1822 


TOTAL ASSETS DEC. 31, 1911 
$2,389,805.24 








CRUM & FORSTER 
GENERAL AGENTS 
NORTH RIVER INSURANCE CO. BUILDING 


ASSETS 


Ins I is $1,149,468 


For New York City 
AACHEN & MUNICH FIRE INS. CO 
ALLEMANNIA FIRE INS. CO. 
JEFFERSON FIRE INS. CO. 
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OKLAHOMA RATE QUESTION. 


Investigation Shows Tariffs Have Been 
Reduced by Companies, Says Deputy 


Commissioner. 
The attempts of the Oklahoma Cor- 
poration Commission to assume juris- 


ciction over iire insurance rates re- 
ceived a set back at a special hearing 


held in Oklahoma city Saturday. The 
commission wes shown by the State 
Insurance Department that the aver- 


age rate had been steadily reduced in 
the State and that the property owners 
were receiving fair treatment from the 
insurance companies. The latter sub- 
mitted all the information asked for 
by the commission, but served notice 
upon it that if it undertook to control 
rates the right of the commission to 
do so would be questioned in court. O. 
B. Ryan and G. H. Lermit represented 
the companies. 

A. W. Pettit, deputy 
missioner of Oklahoma, 
vestigation of fire insurance 


insurance com- 
made an in- 
rates in 


that State for the use of the corpora- 
ation commission. He holds that the 
State has been used fairly by the fire 
insurance companies, the averaging 


rate having been decreased from $1.58 


in 1902 to $1.13 in 1911 with a ‘urther 


reduction of two or three points in 
1912. This gives an average rate for 
the last five ars of $1.24, while in the 
iijoining Stat the average rate for 
the same period is as follows LcXas, 
1.42 Ark $1.t N Mexico, 
$1.70, and Kansas, $1.16. The Oklahoma 
average rat r1lso compares favorably 

i I in tl older central 


MAY BE PLACED OUTSIDE. 
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Southern Cotton Oil Company Dissatis- 
fied With New Tariffs Upon 








its Mills. 
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A. R. Hanners Local Secretary. 
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Fire Prevention Congress, 


\ i il Fire Preven- 
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REINSURED IN GLOBE-RUTGERS. RECORD 





Western & Atlantic Fire of Nashville 
Decides to Cease Writing 
Business. 





Reinsurance of the entire business of 
the Western & Atlantic Fire, of Nash- 
ville, Tenn., was effected in the Globe 
and Rutgers Fire, of New York city, 
several days ago, the former company 
deciding to retire from the field. The 
Western and Southern had a small but 
well selected business throughout the 
Central West, and had it not been for 
an unfortunate disagreement by its 
management with the Tennessee In- 
surance Department the Company in all 
probability would have grown to sub- 
stantial proportions. H. H. Rimington, 
underwriting manager of the Western 
and Southern is recognized as a care- 
ful and well informed insurance man, 
and general regret is expressed at the 
retirement of his Company from the 
field. 





LOS ANGELES FIRE HERE. 





California Company to Enter New York 
and Pennsylvania With Brown 
& Co., as State Managers. 


Early entry into New York and 
Pe nnsylvania will be made by the Los 
Angeles Fire, of Los Angeles, Cal., 
Vice-President J. Harvey Patterson, 
who is now in the East having con- 
cluded arrangements to that end. The 
Company will be represented in the 
States named by Henry W. Brown & 
Company of Philadelphia. 

AUTHORIZE SALVAGE CORPS. 
Western. Managers Set Seal of Approval 

Upon Formation of Protective 
Source at Indianapolis. 


Following a visit of a group of 
Western department managers to In- 
dianapolis the incorporation of the 
indianapolis Salvage Corps was _ for- 
mally authorized. 

Practically all the fire 
companies doing business in Indian- 
apolis will contribute their respective 
of the expense in proportion to 


insurance 


snares 

the amount of their local business. 
The board of public works and, the 
board of public safety of Indianapolis 


have approved the salvage corps, and 
the city will allow the corps to use 
the old Maryland street fire station. 





WANT FOUR OR FIVE MILLIONS. 

Sufferers From Tornado to 

Make Claim Under Fire 
Policies. 


Omaha 


owners of Omaha, Neb., 
from the tornado that 
etime ago, plan to 
regating four or five 
under fire insurance 
policies. The basis of the claim is 
the storm accompanied by 
and that the damage was 
used by the lightning and not the 


Property 
who suffered 
swept the city Sor 
present claims ag 
million 











dollars 





was 


htning, 


Fire Insurance in Michigan. 
Michigan for Ten 
title of a booklet newly 
issued by the Indicator Publishing 
Company of Detroit. As its title im- 
work covers the figures of the 
fire insurance offices operating in the 
Peninsular State for the decade 1903 
to 1912, both years inclusive, all data 
being compiled from official reports. 


Fire Insurance in 


) ea;r i the 


plies the 


The Home Underwriters of New York 


will be represented at Jacksonville, Fla., 
by the Jacksorville Development Co., a 
new concern of which J. J. Logan is 


president. 


L. kK. Yager & Co. of Chicago, have se- 
cured the Home 
York, 


Underwriters of New 





ONE WEEK’S LOSSES. 





Eighty-One Fires Throughout Indiana 
Cause Aggregate Damage of 
$415,950. 


Eighty-one fires causing aggregate 
damage of $415,950 occurred through- 
out Indiana during the first week of 
the present year, according to the initial 
report of State Fire Marshal Longley. 

Included in eighty-one fires, are five 
instances in which a fire classed as a 
“single” fire destroyed many other 
buildings. For example, the $150,000 
fire at Sheridan damaged or destroyed 
the property of at least twenty-four 
people. The Knightsville fire, result- 
ing in damage of $10,000, affected nine 
owners. A fire at Sanborn caused $40,- 
000 damage, eleven owners being af- 
fected. All told there were fifty cases 


where’ individuals suffered losses, 
which are grouped into live “single” 
fires in the total of eighty-one. So the 


real total was far in excess of one 
hundred. 

“Several interesting facts are brought 
out in the classification of the causes 
of these fires. Almost every ‘standard’ 
cause is found among them, the largest 
classification, numerically, being, 01 
course, ‘unknown.’ 

Fires of Unknown Origin. 

“There were twenty-two fires during 
the first week in May which must be 
classed as of ‘unknown’ origin. 

“Ten of the fires were due directly 
to carelessness of some sort. In one 
case a burglar is believed to have acei- 
dentally caused a fire in the course of 
his professional operations. Matches, 
cigars and cigarettes figure also. 

“Five of the fires are classed as be- 
ing of incendiary origin, although there 
may be others among the twenty-two 
‘unknown’ which would come within 
this classification. 

“Sparks from chimneys ignited ten 
roofs and thereby caused ten fires. 

“Defective flues were responsible for 
nine fires. Three were due supposedly 
to spontaneous combustion. Eight 
were the result of some form of ex- 
plosion. Overheated stoves—in May— 
caused six fires, and there were eight 
of miscellaneous character.” 





Abraham IL. Bookman, an insurance 
broker of New York city, committed 
suicide in a Newark, N. J., hotel early 
last week, 


May 15, 1913, 





COURT UPHOLDS 





VALUATION 





Commercial Fire of Washington Sus- 
tained in Appraising Southern 
Bldg at $2,000,000. 





Justice Barnard of the Supreme Court 
of the District of Columbia, sustains 
the Commercial Fire of Washington in 
holding the Southern Building at $2,- 
000,000 and also declares that Superin- 
tendent of Insurance Ingham’s ac- 
ceptance of this stands. 

“The Superintendent of Insurance,” 
said the court, “is competent to value 
the assets of an insurance company in 
any manner that in his judgment will 
warrant the most accurate valuation. 
The record shows that since the estab- 
lishment of the insurance department, 
the superintendent has availed himself 
of the judgment of disinterested expert 
real estate men and builders in reach- 
ing a conciusion as to the value of real 
estate.” 

The court further points out that the 
answer of Mr. Ingham indicates that 
he is satisfied with the appraisement 
of the Southern Building at $2,000,000, 
and that he would not change it except 
by direction of the commissioners. The 
controversy which appealed to the court 
was based upon an attempt by the 
former engineer-commissioner of the 
District of Columbia to force Superin- 
tendent of Insurance Ingham to take 
the tax assessors’ valuation of the 
property as conclusive. 





MARTIN R. BLACKWELL MANAGER. 


Will Succeed W. A. Holman in Charge 
of Middie Department of Phila- 
delphia Underwriters. 


Martin R, Blackwell will succeed W. 
A. Holman as manager of the middle 
department of the Philadelphia Under- 
writers when Mr. Holman retires on 
July 1. Mr. Blackwell is now assistant 
manager. 

Mr. Blackwell was a map clerk in 
the office of the Continental when Mr. 
Holman was secretary. He later be- 
came an examiner for the Merchants 
of Newark and was a special agent for 
the Globe and Rutgers in New England, 
He joined the Philadelphia Under- 
writers in 1900 as an examiner, was 
promoted to the position of agency 
},secretary and subsequently became as- 

“sistant manager. 
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CASUALTY AND 
SURETY HAPPENINGS 








pISREGARDS POLICY LIMITS 


DECISION ON EXCESS LIABILITY. 








Text of Court’s Opinion in Employers’ 
Liability Case—Company’s Re- 
sponsibility in Settlements. 





decision in the Supreme Court 
ooklyn, in which the court held 
the Employers’ Liability Assurance 
Corporation liable for $14,525 in excess 
of its policy limit because it had full 
charge in the handling of the claim 
made against the Automatic Sprinkler 
Company of America, one of its as- 
sured, is the first of its kind and of 
great importance as involving the re- 
sponsibility of companies in _ settle- 
ments. The case was tried befcre Jus- 
tice Kapper, who gave no written deci- 
sion, but in his oral statement held 
forth rather novel opinions as regards 
the relation between the insurer and 
the assured. Justice Kapper said, in 
art 

j “I do not read this policy as requir- 


Th 
in Br 





ing the insurer to convey any knowl- 
edge or information to the assured re- 
garding the prospect of a settlement of 
the action pencing by the injured per- 
son against the assured; on the con- 
trary, the insurer keeps the assured 


out of the situation entirely; he denies 


to the assured any interposition what- 
ever: he forbies him from interfering 
with any negotiations for a settlement 
and from participating in any legal pro- 
ceeding brought by the person injured; 
he forbids him from settling without 
the written consent of the insurer or to 
incur any expense without like written 
consent. 


“We have here an action in tort. I 


would have been better pleased, if my 
pleasure amounted to anything in the 
matter, had this action been brought on 


contract. Strange as it may seem to 
tho who heve been engaged in this 
kind of insurance for a great many 
years, the view I entertain at tnis mo- 


ment is that the insurance company is 
absolutely liable for whatever sum is 
paid out by tke insured by reason of 


any judgment against him after the 
trial of the oction, regardless of the 
amount, whether it be $5 or $5,900,000, 


and that arises in my mind because the 
insurance company says to the assured, 
‘That we, the insurer, will at our own 
cost defend th2 suit in your name and 


on your behalf.’ That is what they say 
to the assured 

“Now they elect to do that. They 
have the choice of doing that in the 
first place or they may elect, in the 
second instanee, and perhaps the se- 
quence of time is not so important, 


they may elect to settle that claim; or, 
thirdly, to pay to the assured the in- 
demnity provided for in condition ‘A,’ 


namely, the $5,000. I do not believe 
that, under a policy of this kind, the 
insurance company can gamble with 
the insured’s money, which they ce- 
tainly do if they may relieve them- 
selves, after judgment for a larger 
amount, by paying the indemnity of 
$5,000 only. Under such a construc- 


tion of the clause that they may pay 
the insured the indemnity a clear case 
of winning in any event is presented. 
And so the construction I have in mind 
must in reason and decency apply, 
namely, when they elect to take one of 
these three steps, they then are in duty 
bound to carry out that election. 
“They have their choice first, to set- 
tle with the injured man; second, to 
pay the assured the amount of the in- 
demnity stated in the. policy and at 
the same time say to the assured: 
‘There is your $5,000, we are free of 
this; we now get out of it entirely; 
we will have nothing more to do with 
this litigation,’ but they cannot say it 





after Stein, a my opinion. So 
that, when they elect to and do go on 
and defend for and in behalf of the in- 
sured down to and including juigment, 
they yield up their other choices. They 
may win by the rendition of a verdict 
against the employer for a couple of 
hundred dollars only, or they may win 
wholly by a verdict for no damages, 
but when they defend they should be 
required to pay that judgment abso- 
lutely. That is the view I take of this 
policy, otherwise this c!ause that they 
may settle the case, or pay the assured 
the indemnity. may as well never have 
been written. I know this may sound 
strange or new, and that these casualty 
companies may say that this view con- 
travenes public policy because the as- 
sured may not feel obligated to com- 
ply with that part of the policy which 
calls upon him to aid in the detense of 
the action, but that is answered, it 
seems to me, by the proposition that 
they may in such an action as is here, 
but not based upon negligence. defend 
upon the ground that the assured has 
violated his policy by not doing the 
thing he was bound to do. They could 
say he had a certain defense or testi- 
mony and did not furnish it when he 
could have furnished it. 

“This idea of public policy having 
any play here argues little or nothing. 
We must not !ose sight of the primary 
fact that the company has received its 
premium an in consideration thereof 
have agreed to do this very thing. 
They had, in my opinion obligated 
themselves to pay that judgment when 
they undertook to defend O’Neil’s ac- 
tion. They were permitted, as I said, 
to do one of three things: Defend and 
afterward pay the judgment, or settle 
with the injured man, or say to the 
insured, ‘There is our limitation of lia- 
bility, before judgment, we get out.’ 
That is what I think that policy comes 
to, and I am, therefore, inclined to en- 
tertain a motion to amend the com- 
plaint and make it a contract obliga- 
tion and direct a verdict in plaintiff's 
favor for the amount here in suit. I 
do not see any evidence of negligence, 
for the reason that the insurance com- 
pany did what it had a right to do, 
namely, keep to themselves all matters 
relating to a settlement of O’Neil’s 
claim. After such a direction I should 
want to entertain a motion to set the 
verdict aside under the defense here 
that the suit was not brought within 
ninety days after plaintiff paid O’Neil’s 
judgment.” 





TO ENTER FOREIGN COUNTRIES. 





National Surety Planning to Establish 
Offices in England, Germany and 
Switzerland. 





President William B. Joyce, of the 
National Surety Co., announces ihat the 
company will soon establish branch offi- 
ces in England, Germany and Switzer- 
land for the transaction of fidelity and 
surety business. The National Surety 
will qualify in these countries as 
promptly as satisfactory branch mana- 
gers can be secured. The National is 
already well established in Mexico and 
has recently entered the Argentine Re- 
public, establishing a branch office at 
Buenos Ayres. 





F. W. Sporrer Out of Fidelity & Deposit. 





F. W. Sporrer, who was superintend- 
ent of the burglary department of the 
American Bonding Co. at the time of 
its amalgamation with the Fidelity & 
Deposit Co. and who became joint man- 
ager with T. L. Purdam of the burglary 
business of two companies, has _ re- 


signed. Mr. Purdam is now in charge 
of the burglary division. 
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James W. Brock, President 
STATEMENT, 
ASSETS 

$1,800,000 Municipal Bonds... 
Due from Agents (not including 
premiums written prior to 
November 1, 1912) ....... 359,845 
Accrued Interest. .........000..+. 17, 
Cash in Banks and Office ........ 11, 


$1,767,430.00 


$2,155,988.89 


LIABILI 
PERSONAL 
BURGL ARY, 


TY INSUR 


AMERICAN FIDELITY COMPANY 


MONTPELIER, VERMONT 


OFFICERS 
H. W. Kemp, Secre/ary 
JANUARY 3 


FIDEL # af AND SURETY BONDS 


RANG 
ACCIDENT AND HEALTH INSURANCE 
THEFT AND LARCENY INSURANCE 


$300,000.00 Deposited with Insurance Departments for the Benefit of all Policy Holders 


Ralph B. Denny, 77casure 
1, 1913 

LIABILITIES 
ere re 
Legal Reserve...... 
Loss Reserve +080 
CO Gincc cccccscovccccs 


$750,000.00 
681, 545.92 
30,979.17 





EE ED eo ndnsvtndevcdsceses 
Kstimated Unpaid Expe nses. 
Surplus ......... cece 


$2,155,988 ih) 








Capital and Surplus... 


Employers’, 
General 


Steam-Boiler; Fly-Wheel ; 
Druggists’, Elevator, and 


The Fidelity and Casualty Company of New York 


92 Liberty Street, New York, N. Y. 
Annual Statement, December 31, 1912 


Losses paid to December 31, 1912 . 


This Company issues contracts as follows: 
Fidelity Bonds; Surety bonds; Burglary, 
Publie, 
Liabilty ; 
Workmen’s Collective; Workmen’s Compensation. 


$11, 148,389.89 
3,281,284.04 
40,596,818.01 


Larceny, and Theft; Plate Glass: 


Teams, Automobile, Physicians’, 
Accident; Health; Disability ; 








PENNSYLVANIA, NEW JERSEY, 


WRITING BUSINESS 
MARYLAND, 
COLUMBIA, WEST VIRGINIA, OHIO, KENTUCKY, 


Union Casualty Insurance Co. 
HOME OFFICE, Union Casualty Building ° . 


Automobile, Liability, Collision, Property Damage, Employers’ Lia- 
bility, Workingmen’s Compensation, 


REASONABLE RATES—HIGH COMMISSIONS 


DELAWARE, DISTRICT OF 


MICHIGAN, ILLINOIS 


PHILADELPHIA, PA. 


Teams, Elevator. 


A Company Admired by its Competitors 








Capital & Surplus. 


Southwestern Casualty 


Insurance Company 
SAN ANTONIO, TEXAS 


President, HOMER EADS 
Vice-President M. T. COGLEY 


Agents wanted everywhere in the State of Texas, for Accident, Plateglass, 
Burglary and Bonding Lines 


$290,000.00 








DR. BACON SAUNDERS, President 


Capital 
$300,000 


General Offices: 








FORT WORTH, TEXAS 


C. D. HILL, V.-P. and Genl. Mgr. 


Surplus 
$300,000 








REVOKES COMPANY'S LICENSE. 





Commissioner Clayton Orders German- 
American Indemnity, of Denver, 
to Stop Business. 





W. L. Clayton, Colorado Insurance 
Commissioner, announces that he has 
revoked the iicense of the German- 
American Indemnity Company, pro- 
moted several years ago by E. C. Har- 
rell, now in Buenos Ayres, South 
America, a fugitive from justice, and 
that he would immediately take the 
matter up with John A. Rush, district 
attorney, in connection with charges 


against certain officers of the company. 
The charge is made that through 
“dummies,” stenographers, clerks and 
other employes, officers have loaned the 


company funds to themselve 
own properties. 
Commissioner Clayton notified F. F 
Schreiber, president of the company, 
two weeks ago immediately after an ex- 
amination of the company's affairs by 
the actuary for the State Insurance De- 
partment that the concern must do no 


s on their 


more business. but under the statutes 
could not give publicity to his act for 
fifteen days, time allotted companies 


under such circumstances in which to 
take an appeal to the courts from th« 
commissioner's order. The officers re- 
insured all of the company’s policies in 


the Bankers’ International Life Assur- 
ance Company of Denver. The assets, 
according to the company's records, 
have a face value of $163,116.34. Com- 
missioner Clayton says .that of this 
amount $140,608.47 is valueless, end that 
the actual net assets total $22,507.87, 
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NAMES SPECIAL COMMITTEE. 
General Subject of Workmen’s Compen- 
sation to be Considered by Mary- 

land Commission. 


Governor Goldsborough of Maryland 
announced on Monday the appointment | 


of five men who are to form a com- 


mission 


which will study the employ- | 


ers’ liability and workmen’s compensa- | 


tion problem and make a report with 
a bill to be submitted to the next ses- 
sion of the Legislature. 
lature had several workmen’s compen- 
sation bills before it and one of them 
was passed, but it has not accomplished 
what its projectors hoped. The matter 


The last Legis- | 


is certain to come up at the next ses-| 


sion 


Goldsborough was anxious 


of the Legislature, and Governor | 
to have a} 


well-thought-out and carefully prepared | 


measure ready for submission. 
commission is composed as follows: 
Frederick W. Wood, president of the 
Maryland Steel Company. 
George Whitelock, lawyer. 


David J. Lewis, Congressman from 
the Sixth district. 

J. Walter Lord, lawyer. 

C. Norman Steigelman, lawyer and 
member of the Typographical Union. 
In announcing the appointments, the 


Governor said: 


“It is my opinion that thoughtful 
men believe that so important a ques- 
tion of legislation ought not to be left 


till the meeting of the Legislature, but 
that the whole question should be sub- 
mitted to a number of men, say a com- 


mission of five, who would consent, in 
the interest of the people of the State, 
those representing both capital and 


labor, to calmly and carefully study the 
whole question and prepare a bill that 
will be fair to all interests concerned.” 


ONE MONTH’S TOLL OF TRAFFIC. 
Forty Persons Killed During April on 
New York’s Streets—Half Due to 
Motor Cars. 





Forty people were killed by street 
Faffic in New York city in April as 
compared with forty-three killed in the 


according to 
National 


same month last year, 


istics prepared by the 


s Protective Association The 

er killed b motor cars was 
four as ainst twenty in April, 

. but there were fewer fatal trolley 
wagon accidents. The report also 
that fatal automobile accidents 





were equaled or exceeded until recently 


by deaths due to all other classes of 
traffic Automobiles also seriously in- 
jured ninety-seven persons in April, 
trolleys thirty-three and wagons 
thirty-six. 

The statistics show that of the total 
killed in April twenty-two were 
children, and that of the twenty-four 
killed b i1utomobiles eleven were 
hildren. Those killed by trolley cars 

uded three children and one adult 
nd by wagons nine children and three 





Cc. H. BOYER, PRESIDENT. 





Chosen Head of Newly-Formed Ameri- 
can Association of Accident Un- 
derwriters. 


confidently expected would 
Charles H, Boyer of the 
National Life of U. S. A., was unani- 
mously chosen president of the Ameri- 
ean Association of Accident Under- 
writers at the organization meeting in 
Chicago on 


As was 


be the case, 


Saturday. 

Other officers elected were: 

G.E resident; W 
T. Grant, second vice-president; W. R. 


Dickson. first vice 


Sanders, secretary; P. V. J. MecKian, 
treasurer. 

Executive Committee: H. C. Forbes, 
E. W. Brown, Arthur James, H. V. 


Pegram, J. E. Austin, W. C, Potter and 
Walter Bradish. 
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95 William Street 


WHILDEN & HANCOCK 


MANAGERS 


Pacific Mutual Life Insurance Company 
For New Tersey 


Pacific Mutual Indemnity Company (Accident and Health Dept.) 
For New York 


General Brokerage Business— All Branches 


NEW YORK 





AUSTIN F. HANCOCK 
Vice-President 





WILLIAM G. WHILDEN, President 


DANIEL T. WALDEN 
Vice-President 


M. A. DINNEEN, Treasurer 


GEORGE BERRY 
Vice-President 








EQUITABLE SURETY ELECTION. 





Benjamin J. Taussig (Now Heads St, 
Louis Company—Preparing to Move 
to Large Home Office. 





Benjamin J. Taussig, recently comp- 
troller of St. Louis, has been elected 
president of the Equitable Surety, suc- 
seeding James E. Smith, who wished to 
be relieved of his duties in order to 
spend some time in California for the 
benefit of his Wife’s health. Mr. Smith 
will continue as a director. 

The Equitable Surety’s business has 


increased so rapidly that it has been 
compelled to seek larger home office 


quarters and it is now preparing to 
move into the Mercantile Library build- 
ing where it will occupy the second 
floor. 

The stockholders elected five new 
directors, all but two of whom were 
formerly members of the Advisory 
Board, as follows: B. J. Taussig, 


Rebert H, Stockton, Frank O. Watts, 
J. lu. Humphrey and D. K. Catlin. The 
other directors are: W. K. Bixby. 


Adolphus Busch, Thos. H. West, Charles 
H. Huttig, Ben F. Edwards, N. A. 
McMillan, Rolla Wells, David R. 
Francis, E. C. Simmons, James E. 
Smith, H. A. Haarstick, Edward Mal- 
linckrodt and Allen T. West. Three 
vacancies still exist on the board. 
Bankers’ Accident Absorbs American. 
The Bankers’ Accident Insurance 
Company, of Des Moines, has absorbed 
the American Health & Accident Asso- 
ciation, of Des Moines. J. Q. Thomp- 
son, president of the American, goes 
with the Bankers’ Accident, and will 
have full charge of the business taken 


over. R. P. Thompson, also with the 
American, will have charge of the 
American’s agencies that are taken 


over. 





Social insurance including workmen's 


compensation, mother’s pensions, old- 
age pensions and other things will be 
considered at the annual meeting of 
the American Association for Labor 


Legislation in Chicago next June. 


COMBINATION POLICY. 





Aetna Accident Issues Contract In- 
demnifying Against Loss from 
Variety of Causes. 





A Combination Residence Policy is 
now offered owners and tenants of 
private residences or apartments by 
the Aetna Accident & Liability, of 
Hartford, that should win instant and 
large favor. 

The contract covers burglary, theft 
or larceny ‘up to $1,000 on household 
and personal effects of assured’s family 
and guests, including damage done by 
burglars; ‘breakage of fixed glass; 
damage up to $1,000 on building and 
or contents by water or explosion of 
boilers; loss of use of rental income 
not exceeding $1,000; liability for per- 
sonal injuries up to $5,000 for one 
person and $10,000 for any one accident. 

The premium rates are as follows: 

For burglary, glass breakage, water 
damage, and liability, for tenant, noi 
owner, one year, $25. Three years, $60. 


For burglary, glass breakage, water 
amage, loss of use, and liability, for 
owner occupying, one year, 27.50: 
three years, $66. 

For glass breakage, water damage, 


loss of use, and liability, for owner not 
occupying, one year, $15; three years. 
$36. 

For each additional $100 of burglary 
insurance the additional rate is $1 for 
one year and $2.70 for three years for 
$1,000 to $2,000; 75 cents for one year 
and $2.03-for three years for $2,000 to 
$3,000, and 50 cents for one year and 
$1.35 for three years for insurance on 
$3,000. 

For each additional $100 water dam- 
age insurance, 50 cents one year, $1.20 
three years, 

For each additional $100 water dam- 
age insurance, one year, 25 cents: 
three years, 60 cents. 

Liability premiums do not cover em- 
ployes where workmen’s compensation 
laws apply to domestic servants. 
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MINING DEATH LIST. 











3,602 Men Lost Their Lives Through 
Accidents Within Twelve 
Months. 





Accidents in quarries, coal mines 
and metal mines of the United States 
during 1911 resulted in loss of life of 
3,602 men out of the 1,005,281 men 
employed. 

The Bureau of Mines, which, since 
its establishment has endeavored to 
promote safety and efficiency in the 
mines and quarries of the country, has 
just issued its first summary of quarry 
accidents. It shows 188 men were 
killed during 1911 out of 110,954 men 
employed, making the death rate 1.69 
per 100. 

In coal mines 728,348 men were em- 
ployed of whom 2,719 were killed, mak- 
ing the death rate 3.73; in metal mines, 
165,979 men employed, 695 killed, mak- 
ing the death rate 4.19. 

Approximately one-half of the deaths 
in and about quarries were due to three 
causes in the order named: Explosives, 
fall or slides of quarry material and 
falls or slides of overburden. 

Accidents resulted in the serious in- 
jury of 862 men, or 7.77 per 1,000; slight 
injuries, 4,528, or 40.81 per 1,000. Ap- 
proximately 33 per cent. of both the 
serious and slight injuries occurred in 
the handling and transport of material. 

Fatalities in granite quarries were 
29; sandstone and blue stone, 14; lime- 
stone, 90, and cement rock, 29, Of 
these 33 men were killed in Pennsyl- 
vania quatries, 22 in California and 12 
in Illinois. 

The statistics were collected from 
8,290 quarries whose 110,954 employes 
worked an aggregate of 26,325,094 
days developing $149,541,722 in products. 
The men killed left 89 widows and 129 
orphans. 





BONDED FOR $1,500,000. 





Largest Obligation of its Kind Filed in 
Erie County, N. Y., is Given by 
Cc. A. White. 





What is reputed to be the largest 
obligation of its kind ever recorded in 
Erie County, N. Y., was filed several 
days ago by Attorney Charles A. White 
of Buffalo. The bond was for $1,500,- 
000 and guaranteed the fidelity of Mr. 
White as administrator of the estate of 
the late Isaac Geirshofer, formerly a 
well known Buffalo merchant. 

The bond was written by the 
Fidelity and Deposit Company, the 
Maryland Casualty, Casualty Company 
of America and the American Surety 
companies joining as cosureties. 

Mr. White is agent and attorney for 
the Fidelity and Deposit of Baltimore, 
and is a man of high standing in the 
conimunity. 


EMBEZZLEMENTS IN 1912. 








Fidelity & Casualty Figures Show 
Marked Decrease From Previous 
Year’s Record. 


The following comparative statement 
| Showing the embezzlements of the past 
|two years has been compiled by the 
Fidelity & Casualty Company. The in- 
formation for 1911 and 1912, as collated 
by its bonding department, is shown in 
the following table: 









1912. IOIl. Decrease. 
Bks. and tr. co’s..$4,630,785 $2,666,549 "$1,964,236 
Beneficial ass’ns.. 143,295 477,858 344,563 
*ublic service..... 187,449 1,736,428 1,548,979 
General business.. 1,767,405 4,417,250 2,649,845 
Insurance co's 51,683 60,279 8,5 
Court trusts ...... 188,395 356,836 168,441 
| Transportation co’s 50,304 310,551 260,247 
Miscellaneous .... 214,140 1,456,300 1,242,160 
es $7,233,456 $11,482,051 $4,248,595 


*Increase. 





$10,000 Wanted for Accident. 
Ten thousand dollars is the amount 
| Elias Humphrey of Rochester, N. Y., 
|wants from the Rochester Taxicab 
Pegg od because of injuries suffered 
he claims, by being run over by one 
of the cabs of the transportation com- 
pany. Through his guardian young 


Humphrey has sued for the sum named. 
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SPECIAL TALKS WITH LOCAL AGENTS 





Suspended above the 
Do the desk of a prominent 
Hard Thing bank president in one 


First of our largest cities, 
says a writer in the 

American Casualty Bulletin, is this 
motto: “Do the hard thing first.” Ten 


years ago he was discount clerk in the 
same bank. Asked how he had been 
able to climb so fast, he pointed to 
the motto and said: 

“| had long been conscious that I 
was not getting on as fast as I should. 
I was not keeping up with my work; 
is was distasteful to me. When I[ 
opened my desk in the morning and 
found it covered with reminders of 
work to be done during the day, I be 
came discouraged. There were always 
plenty of comparatively easy things to 
do and these I did first, putting off the 
disagreeble duties as long as possible. 
Result, I became intellectually lazy. I 
felt an increasing incapacity for my 
work. One morning I woke up. I 
took stock of myself to find out the 
trouble. Memoranda of several matters 


that had long needed attention stared~ 


at me from my calendar. I had been 
carrying them along from day to day. 
Enclosed it a rubber band were a 
number of unanswered letters which 
necessitated the looking up of certain 
information before the replies could be 
sent. I had tried for days to ignore 
their presence. 

“Suddenly the thought came to me: 
‘I have been doing only the easy things. 
By postponing the disagreeable tasks, 
the mean, annoying little things, my 
mental muscles have been allowed to 
grow flabby. They must get some ex- 
ercise. I took off my coat and pro- 
ceeded to ‘clean house!’ It wasn’t half 
as hard as I had expected. Then I 
took a card and wrote on it, ‘Do the 
hard thing first,’ and put it where I 
could see it every morning. I’ve been 
doing the hard thing first ever since.” 

That motto would be a first-class 
one for the majority of insurance men 
to hang up somewhere where they 
could look at it often. In our line of 
business there is a little more than the 
average percentage of hard nuts to 
crack, which would yield rich business 
once the shell were penetrated, but it 
is considerable of a task to make any 
impression and we pass them by for 
the easy ones, Go after the hard propo- 


sitions first, and the mental rejuvena- 
tion you will undergo in landing them 
will make the acquisition of the easy 


ones still easier. 
* ¢ * 


“Just what constitutes the 


The qualities of the men who 
Winners are making the big suc- 
Qualities. cesses in our business?” 


says John Patterson, in the 
Standard Accident Bulletin. “What is 
it that makes their results stand out 
so prominently? Some might attribute 
it to the field, favorable local condi- 
tions, fortunate circumstances, or just 
plain luck. 

“We know that it is enthusiasm and 
work. There is no getting around the 
fact that the enthusiastic and indus- 
trious worker is the one who gets the 
big results, and it will certainly be 
found on investigation, an investigation 
we should be glad to have all our 
agents make, that the men who climb 
to the ‘Winners’ List” are the men who 
love to work. 

“Some one has said: ‘If a man does 
not have belief and enthusiasm the 
chances are small that he will ever do 
a man’s work in the world.’ This is 
particularly true in its application to 
the solicitor in our business. A sincere 
admiration of the company and belief 
in the business is essential to the high- 
est measure of permanent success, and 
the man who can best enthuse over his 
business is the one who believes in it, 
heart and soul. 

“In meeting and becoming personally 
acquainted with the men who regularly 
win prominent places among the ‘Big 
Twenty-five’ one universal character- 
istic is noted. They are invariably 


busy—hard at work. Their principal 
difficulty seems to be to crowd all their 
work into the time at their disposal. 

“Every man who is worth his salt is 
ambitious to be a success in whatever 
he undertakes, We believe that suc- 
.cess in our business—the big successes, 
too—are not so much the result of 
natural inherited ability as of training 
and self-schooling. The solicitor is, 
generally speaking, his own master, 
and fills in his own time according to 
his own preference. This freedom of 
action is responsible for the downfall 
of more men in our business than any 
other cause. 

“‘How can I make myself more 
efficient?’ is a question which every 
man who has an ambition to be a suc- 
cess must ask himself frequently. In 
the sincerity of the answer he makes 
and in his earnestness in following 
that answer will lie the measure of his 


future success.” 
* * * 


Competition is an in- 

Competition spiration to the mind of 
As An alive salesman of ability, 
Inspiration. with faith in his own 
proposition,” says H. 8S. 


Curtis, vice-president of the National 
Casualty Co. ‘Note the essentials to 
qualify for success—Activity, Faith. 
Ability. The agent possessing this 


combination is entirely too strong for 
the most vigorous competition to com- 
bat, and overcome, if it is the least bit 
short of any of these three require- 
ments. The insurance salesman may 
have implicit faith in his Company and 
its policies and he may have unlimited 
ability, but without activity, both of 
these good qualities become valueless, 
and he will be a mere automaton of 
little consequence. He will receive but 
little attention from others in the same 
line. This sort of man is never in line 
for any of the many good things that 
his Company may have for the men 
who work the whole combination all the 
time. Only very limited results and 


unsatisfactory achievement of purpose | 


follow in the trail of the salesman who 
does not or will not work the proper 
combination to successfully defeat 
competition. Just separate activity or 
ability from salesmanship and draw on 
the imagination for the theoretic finish. 
We predict the summary will be 95 per 
cent. correct. Here’s another sugges- 
tion—Just join these two qualifications 
with faith, right in the middle to make 
it binding. Can it be beaten? The 
answer is, it sums up success. 


As this article is directed toward in- | 


we will anticipate 
from them. First: 


surance salesmen, 
three questions 


What is meant by activity? Answer— | 


Not less than eight hours’ strict appli- 


cation of the combination each and 
every day to soliciting. Be on the 
ground at work by nine a. m. Utilize 


every minute of noon hour each day at 
some factory, mill, shop or mine; any 
place where workmen are accessible 
while at lunch. Occupy the other 
seven hours soliciting business and 
professional men and their employes, 
and their wives, and servants. There 


is no limit to the field that is suffering | 


for want of activity. Question two: 
What is meant by faith? Answer—It 
means confidence in yourself, firm 


belief in the stability of the company, 
its methods of doing business and its 
reputation for integrity. It means to 
you beyond the peradventure of a doubt 
that you are selling policies that pro- 
vide the best protection. If you have 
faith in your own, the trifling little 
catch-penny frills in the other fellow’s 
policies will operate to your advantage. 
It means understanding of, and faith in 
the need of protection for the indl- 
vidual. What are we to understand by 
ability? Answer—It means to thorough- 


lv understand every condition of the 
policy and to have a _ ready, true 
answer for all questions: to have a 


clear understanding of every warranty | 


in the application, and their values tc 
the company and the applicant; 


to | 


know when and where to approach a 
prospect to the best advantage; how to 
adjust claims and deal justice to the 
company and the assured according to 
the contract. It means knowing what 
to say and when to say it. 


These we believe are the most 
essential points in the measuring of an 
insurance salesman’s ability. We may 
weigh his faith in the scales of co- 
oporation, using the degree of opposi- 
tion to determine the heft. We credit 
activity only by the amount 
ness produced. There is little if any 
competition for a man who puts his 
energy behind his faith in the proposi- 
tion he is selling. 

* 7 x 
That care in writing poli- 

The Cost cies or the lack of it, may 

of a decide a profit or a loss 

Comma. for the company is shown 

in a case where the placing 
of a comma decided a $7,000 suit, A 
policy of fire insurance issued to cover 


a grain elevator in Kansag City, Mo., | 


contained a statement to the effect 
that the policy covered: “Grain in 
cars on side track within 100 feet of 
the elevator.” 

The assured contended that this 
statement was intended to read: “Grain 
in cars on side track(,) within 100 
feet of the elevator. “The court, how- 
ever, held that this statement was in- 
tended to read: “Grain in cars(,) on 
side track within 100 feet of the 
elevator.” 

At first glance there does not appear 
to be any difference in these state- 
ments, but the assured contended that 
‘he grain was covered if the tracks, 
upon which stood the cars containing 
it, were within 100 feet of the elevator. 
The court decided that the grain was 
not covered unless the cars were with- 
in 100 feet of the elevator. 

The ambiguity in this policy due to 
the omission of the comma, therefore, 
led to a suit which has cost the assured 
a considerable sum for attorneys’ fees, 
and court costs. 
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CHARLES W. FOULKE 
S. E. Cor. Walnut and Fourth Sts. 
PHILADELPHIA 





Claims Investigated and Adjusted for 
Insurance Companies and Corporations 











of CHATTANOOGA, TENNESSEE 
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GEORGE J. KUEBLER 
Attorney - at- Law 


EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 


INSURANCE 
a Specialty 





“tt References on Application Poy 


Suite 720-29 So. LaSalle St. ,Chicago, Ill, 
TELEPHONES: Randolph 6816 and 6817 
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BOSTON 
Paid-In Capital $1,000,000 


APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bonding «x Insurance Company 


DEVELOPING 





Fidelity and Surety Bonds, Liability Workmen’s 


Compensation, Automobile, Accident, Health, 


Plate Glass INSURANCE 





T. J. FALVEY, President 
Write For Territory 








Home Office, 
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DANIEL D. WHITNEY, Vice-Pres. 
RELIABLE 4ND ENERC 


CCIDENT 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 


47 CEDAR STREET 


Chartered 1874 


POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, 
8. WM. BURTON, Sec. 


President 
ALONZO G. BROOKS, Ase’t Bec 
IERTIC AGENTS WANTED 








HEAD OFFICE 
CHICAGO 


F. W. LAWSON 
General Manager 
Liability, Accident, 
Burglary, Boiler and 


Credit Insurance Establi 








OF LONDON. 


THE SIGN OF GOOD CASUALTY INSURANCE 


F. J. WALTERS 
Resident Manager 
55 JOHN STREET 

New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Managers 
New England 


shed 1869. 


London Guarantee & Accident Co., Ltd. 


ENGLAND 
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The Best Company To Work For Is One Which 


is making the most rapid progress because, among 

other good points, it grants the most complete 

protection to policyholders through combinations 

of Life insurance, Permanent Disability insur- 

ance, and Weekly Indemity for loss of time. 
For Agencies Address 


| The Columbian National Life Insurance Company | 


| BOSTON, MASS. | 

[ WM. GnJOHNSON, Vice-Pres, end Gen Mor. : 

INSURANCE COMPANY OF NORTH AMERICA 
ea PA. 
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MARINE 


AND INLAND TRANS- 
PORTATION, MOTOR 
BOAT, TOURIST 
FLOATER,AUTO- 
MOBILE FLOATER, 
PARCEL POST 


LOSSES PAID SINCE 
ORGANIZATION 


$154,461,000. 


FIRE 


AND TORNADO 
RENT, LEASE, USE 
AND OCCUPANCY 





CAPITAL - $4,000,000 a 
ASSETS - $16,953,773 


LIABILITIES ~ $8,649,873 
NET - SURPLUS $4,000,000. 
SURPLUS TO POLICY HOLDERS $8,303,900. 


" EUGENE L. ELLISON President 
BENJAMIN RUSH, Vice-President T. HOWARD WRIGHT, Sec’'y and Treas. 
JOHN O. PLATT, 2nd Vice-President SHELDON CATLIN, Ass’t. Secretary 


SURPLUS LINES 


GUARANTEED UNDERWRITERS—LONDON LLOYDS 
Licensed in Illinois 
Capacity, $100,000 Single Risk 
Immediate Binders 
10 per cent Commission to Brokers 


MARSH & McLENNAN 


INSURANCE EXCHANGE 
CHICAGO, ILL. 














Duluth 











The First National Fire Insurance Company of the 
United States announces the completion of its organiza- 
tion with its $1,000,000 each of capital and surplus fully 
subscribed. Of this amount over $1,250,000 has been 
paid in, and the balance is being paid in monthly instal- 
ments, which will be taken credit for in the December 
31, 1913, statement. 


The cost of organization up to December 31, 1912, 
according to the report of Actuary S. H. Wolfe, was 12.6 
per cent. on the $1,757,650 of capital and surplus then 
subscribed to. The balance of the stock has been sold 


to original stockholders at a greatly reduced cost. 


Local agents desiring to represent a strong, pro- 
gressive Company should address Agency Department. 


FIRST NATIONAL 
FIRE INSURANCE COPPANY 


OF THE UNITED STATES 
Washington, D. C. 














New York Chicago Minneapolis 








Your Prospect Wants 


his accident policy in a company with a reputation 
for prompt and fair settlement of claims. 
For 28 years we have been building such a 


reputation. Ask our policy holders anywhere. 


STREET 





Live agents wanted for unoccupied territory. 


The STANDARD ACCIDENT INs. Co. 
of Detroit, Mich. 


123 WILLIAM 
NEW YORK CITry 


Write for full particulars of 


Our Latest Policies 


They will get business for any agent. 


C. A. TIMEWELL, Resident Manager 





VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


—FrForn— 


LIFE INSURANCE AGENTS 
“REBATING VOIDS THE POLICY” 


‘*Rebater and Assured Liable to Fine and Imprisonment ”’ 
$2.00 per 160; $1.25 per 50 


“A BANKING PROPOSITION or TWO METHODS OF SAVING” 


Price $5.00 per 1,000; $3.00 per 5(10 
(With Imprint on Lots of 5,060 or over) 


“D0 RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $2.00 per 100; $1.25 per 50 


“K STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 
Price $1.50 per 100; $1.00 for 50 


“COUNTER PROPOSITIONS” 


Insurance for Property and Life 
Price $5.00 per 1,000; $3.00 per 500 
(With Imprint on Lots of 5,000 or over) 





The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 
we are agents. 

Samples of any or all of the above sent upon receipt of 25c. 
postage. 

Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 

















